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‘S 5 Condensed Statement of Condition, December 31, 1938 
wa 
n 9 
T wo 
SIR 
reade 
ment 
Chris 
On 
mas » 
RESOURCES — 
Cash on Hand and Due from Banks . . . . $43,086,998.67 each 
*United States Government Obligations, Direct “Deli 
or fully guaranteed . . . . « « « «+ 48,255,746.04 $ 91,342,744.71 tome 
Corporate and Municipal Securities (Due within a pl 
5 Years) . . é, - . 14,086,851.39 “Wis 
Corporate and Municipal Securities (Other Heal 
Maturities) . 2. . . «© + + + + + +  4,497,391.93  18,584,243.32 Th 
Stock in Federal Reserve Bank . . . .. . 196,800.00 — 
Loans and Discounts . . a a a 16,167,001.15 a 
Real Estate Mortgages, Leans and Liens on Real ee 
Estate > . . . > . . > . . . . 15,649,754.86 Ct 
a a 728.60 
Bank Buildings ....... - ‘ 1,911,465.76 
Furniture and Fixtures . . . . . 2 « « 157,401.29 
Other Real Estate . . te ‘ ‘ 1,644,883.86 
Customers Liability on Acceptances and Letters 
of Credit . . . . . . 7 _ . 7 . . 17,988.82 St 
Other Assets. ca & 4 55,087.49 ola 
Accrued Income Receivable (Net) a 240,827.15 SI 
TOTAL OF ALL RESOURCES $145,968,927.01 | 
LIABILITIES 
Deposits of Individuals, Corporations, Banks 
and Others . . . . . . . . o . + $58,529,996.57 
United States Government... . .. . 2,480,264.86 
Treasurer—State of Michigan . .... . 3,180,177.91 
Total Demand Deposits . . . . . . «. « 64,190,439.34 
Total Savings Deposits . . . . . . « « %3,784,777.83 
Total Deposits . . $137,975,217.17 ‘ 
Our Liability on Acceptances and Letters of Credit 17,988.82 4 
SP eee 6,969.38 : 
Accrued Taxes, Interest, Ete. . . . . . © 106,907.58 ‘ 
Capital Investment: 
a ne 3,610,000.00 
Te « « «© © 2. se +e * © 1,500,000.00 ‘ 
Surplus... 1,500,000.00 
For Additional Retirement of Preferred Stock 250,000.00 
Undivided Profits . .« « « «© «© « « -« 250,000.00 7,110,000.00 ; 
Reserves for Contingencies . . . . . 751,844.06 # 
TOTAL OF ALL LIABILITIES $145,968,927.01 
* All U. S. Government Obligations are carried at Par Value or Less. United 
States Government Securities carried at $6,082,000.00 in the foregoing state- 
ment are pledged to secure public deposits where required or permitted by law. 
J 
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THE DETROIT BANK : 
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COMMERCIAL and SAVINGS BANKING _ 
doc 
29 Branch Offices Throughout the City ovi 
ma 
Main Banking Office ... Griswold at State 1 
DETROIT, MICHIGAN 
Member of Federal Deposit Insurance Corporation i 
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LETTERS | 


Two Apple Days 


Sirs: I thought perhaps some of your 
readers might be interested in an experi- 
ment which we tried at this bank at 
Christmas time this year. 

On Friday and Saturday before Christ- 
mas we had two attractive young school 
girls in our lobby, one at the front entrance 
and one at the rear entrance. These girls 
each had baskets filled with large red 
“Delicious” apples and handed each cus- 
tomer an apple to which was attached, by 
a pin, a card on which was inscribed 
“Wishing you a Merry Christmas and a 
Healthful Happy New Year.” 

The idea went over in a big way, we 
distributed about 2,500 apples in the two 
days and received many favorable com- 
ments from our depositors. 

CHARLES A. VAN WINKLE, 

President, 
Rutherford Trust Company, 
Rutherford, New Jersey 


¢¢¢ 


Statement Re-Designed 


Sirs: ‘“‘A statement is a statement is a 
statement” could 
well be the 
Gertrude Stein 
way of describing 
the pride and joy 
of most bankers, 
their bank’s 
statements of 
condition. 

We have just 
re-designed ours 
in an effort to 
bring its appear- 
ance up to our 
own “pride and 
joy’’ specifica- 
tions. 

In the hope 
that you may 
have a weakness 
for modern styl- 
ing we enclose a 
sample. 
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Rop MACLEAN, 
Manager Advertising and 
Publicity Department, 
California Bank, 
Los Angeles, California 


¢¢ 
The Magic Door 


Sirs: You may be interested to know 
that as a result of an article in the Decem- 
ber issue of your magazine, “Bank En- 
trance Made Easy,” we have received a 
number of inquiries about our ‘‘magic 
door.” The inquiries came from widely 
separated sections of the country and 
evidence the wide distribution of your 
magazine. 

_._M. F. CorriGan, Vice-president, 
he First National Bank of McMinnville, 
McMinnville, Oregon 


o¢¢ 


Letters and the F. A. A. 


Strs:_ The series of twelve letters sub- 
mitted by my good friends, Louise B. 
Moyer and “Marjorie S. Davis, and 





he Burroughs 


Clearing House 


HENRY J. BOONE, Editor 
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Now Issues + 1988 


*$2,415,400 
* 896,000 
* 5,000,000 


t 87,000 


t 74,000 
t 100,000 

1,070,000 
t 100,000 


t 68,000 


t 4,000,000 


t 180,000 
t 200,000 
t 200,000 


'* 1,188,000 
* 440,000 


t 350,000 
* 4,500,000 


t 130,000 


* 300,000 


* 4,700,000 


* 2,600,000 


125,000 


—~_ —_ ~ 


75,000 
250,000 

* 771,000 
t 50,000 
* 350,000 
t 190,000 
t 204,000 
t 67,000 
t 288,000 
t 150,000 


ALBANY, N. Y. 
2% and 2% & Bonds, Due 1939-78 


ALBANY COUNTY, N. Y. 
2.10 % Bonds, Due 1949-58 


ALLEGHENY COUNTY, PA. 
2% % Bonds, Due 1939-68 
ANDERSON, IND., 
SCHOOL CITY 

2 % Bonds, Due 1940-49 


BAY CITY, MICH. 
14% % Bonds, Due 1939-41 


BETHLEHEM, PA., S. D, 
1% % Bonds, Due 1939-43 


BIRMINGHAM, ALA. 
3% & Bonds, Due 1942-58 


BLACK HAWK COUNTY, IOWA 
2% % Bonds, Due 1940-56 


BLOOMINGTON, IND., 
SCHOOL CITY 
2 % Bonds, Due 1939-48 


—%?———— 


BOSTON, MASS. 
0.90 % Temp. Loan Notes, 
Due 4-12-1939 


BRADFORD COUNTY INST. 
DIST., PA. 


1% & Bonds, Due 1942-47 


BURNS, eae ALMOND, 
2 «+» TOWNS OF, C. S. D. 


ry % ii Due 1940-67 
CAMBRIDGE, MASS. 
1 % Bonds, Due 1939-43 
CAMBRIDGE, MASS. 
2 % Bonds, Due 1939-58 


CAMBRIDGE, MASS. 

1% % and 2 & Bonds, Due 1939-58 
CATO, IRA, ETC., N. Y. 
TOWNS OF,C. S. D. No. 1 

2.40 % Bonds, Due 1941-68 
CHARITY HOSPITAL OF 
LOUISIANA 

3.85 % Bonds, Due 1942-68 


CHARLEROI, PA., BOROUGH OF 

2% % Bonds, Due 1943-55 

CHARLESTON COUNTY, S. C. 
2% % and Z Js % Bonds, 

Due 1943- 

CITY OF ~ ILL. 

WATERWORKS SYSTEM 

3 % Certificates of Indebtedness 

Due 1955-58 

CITY OF CHICAGO, ILL. 

pe ree pity SYSTEM 


and 3% & Certificates of 
in ebtedness, Due 1943-54 


_=_[__oe=== 


DULUTH, MINN, 

2.60 % Bonds, Due 1941-52 

EAST PITTSBURGH, PA. 

2% & Bonds, Due 1941-62 

EAU CLAIRE COUNTY, WIS. 

2 % Bonds, Due 1939-48; Opt. 1942 
ELMIRA, N. Y. 

1.40 % Bonds, Due 1939-54 
ENDICOTT, N. Y., VILLAGE OF 
1.10 % Bonds, Due 1939-43 

ERIE, PA., S. D. 

2% % Bonds, Due 1940-48; 

Opt. 1942 

EVANSVILLE, IND. 

WATER DIST. 

2%% Bonds, Due 1940-59 
FULTON, N. Y. 

i % % Bonds, Due 1939-48 
GRANVILLE, N. Y., TOWN OF 
2.10 % Bonds, Due 1939-48 

4 ay ye N. Y., TOWN OF 
U. F. S. D. 

3.10% * lh ‘Due 1939-62 
GUILFORD COUNTY, N. C. 

3 % Bonds, Due 1944-53 


In writing to 


LIST of 134 bond, note, and debenture issues with which 
Halsey, Stuart & Co. Inc. was identified during 1938 as 

one of the original underwriters is presented here. Underwrit- 
ing interest in the 24 corporation issues with which this 
organization was so identified ranged from 1.5% to 50%. Of 
the 110 municipal issues originating in 26 states, 66 issues 
were underwritten alone by Halsey, Stuart & Co. Inc.; 41 
issues were underwritten by groups headed by Halsey, Stuart & 
Co. Inc. In aggregate par amount ($896,065,500) the 134 issues 
represent about 40% of all corporate and municipal bond 
financing publicly offered in the United States during the year. 


oe (OQ 


t$ 200,000 
t 105,000 
t 100,000 
* 300,000 
* 120,000 
t 250,000 
¢t 100,000 
t 425,000 
t 240,000 


* 1,164,000 


* 1,400,000 


t 100,000 
t 200,000 
15,250,000 


* 6,000,000 
t 100,000 


t 165,000 


* 3,413,000 


t 120,000 
t 473,000 
t 165,000 


GUILFORD COUNTY, N. C. 
31%, % and 3 2 % Bonds, 
Due 1943-62 


HASTINGS-ON-HUDSON, N. Y. 
VILLAGE OF 


2% % Bonds, Due 1939-48 
HAVERHILL, MASS. 

1% % Bonds, Due 1939-48 
HILLSBOROUGH COUNTY, N.H. 
3 % Bonds, Due 1939-58 
HOMESTEAD, PA. 

BOROUGH OF 

2% % Bonds, Due 1943-58 
JERSEY CITY, N. J. 

4, % Bonds, Due 1939-48 


——-= 


KINGSTON, PA., S. D. 
BOROUGH OF 


2 % Bonds, Due 1939-43; Opt. 1940 
LA GRANGE, ILL., VILLAGE OF 
WATER REVENUE 

3 % Bonds, Due 1942-68 

LAKE COUNTY, ILL. 

1% % Bonds, Due 1940-47 

LAKE COUNTY, IND. 

2%, 2 sce and 3 % Bonds, 

Due 1939-48 

LAKE COUNTY, IND. 

2% % Bonds, Due 1940-49 
LAWRENCE, MASS. 

2 % Bonds, Due 1939-48 
LOGANSPORT, IND., SCH. CITY 
2% % Bonds, Due 1941-57 

LOS ANGELES, CALIF. * 
DEPT. OF WATER & LIGHT 


2% %, £4 » 9, 2 Hand 5 % % Bonds, 
Due 1 


_=__=]=== 


LOUISIANA, STATE BD. OF ED. 
4% % Bonds, Due 1942-66 
MADISON COUNTY, IND. 

11% &% Bonds, Due 1939-43 
MAINE, UNION, ETC., TOWNS 
OF, N. Y., C. S. D. No. 1 

2.40 % Bonds, Due 1941-55 


MARYLAND, STATE OF 

144% Segsee of Indebtedness 
Due 19 1-53 

MASON CITY, IOWA, IND. S. D. 
24% % Bonds, Due 1939-57 
MASSILLON, OHIO, CITY S. D. 
2% % Bonds, Due 1940-61 
MEDFORD, MASS. 

2% % Bonds, Due 1939-48 


*$ 437,000 


t 300,000 


Tt 85,000 


* 1,250,000 


t 128,000 
* 623,000 
50,000,000 


t 741,000 
t 65,000 
t 55,000 
t 


198,000 
t 92,000 


* 281,000 


* 2,740,000 


* 1,455,000 


t 76,400 
t 900,000 
t 170,000 
t 125,000 
t 200,000 
* 435,000 
* 435,000 
* 1,100,000 


* 2,000,000 


advertisers please mention The Burroughs Clearing House 


MONTCLAIR, N. J., TOWN OF 

214% Bonds, Due 1939-70 

MOUNT LEBANON, PA. 

TOWNSHIP OF 

2% % Bonds, Due 1949-51 

NEW CASTLE, PA., S. D. 

2 % Bonds, Due 1939-45 

NEW HAVEN, CONN. 

2% % Bonds, Due 1940-58 

NEWPORT, R. I. 

1% % Bonds, Due ‘1939-51 

NEW ROCHELLE, N. Y. 

2 % Bonds, Due 1939-48 

NEW YORK, N. Y. 

3% and 3 % % Bonds, Due 1939-78 

NEW YORK, N. Y. 

4 % Bonds, Due 1952-62 

NILES, MICH., S. D. No. 1 

1% % Bonds, Due 1939-43 

NORRISTOWN, PA., S. D. 

1% % Bonds, Due 1939-49 

Soar HEMPSTEAD, N. 7 

TOWN OF, U. F. S. D. No. 

2.40 % Bonds, Due 1941-57 

NORTH HEMPSTEAD, a 

TOWN OF, U. F. S. D. No. 4 
2% % Bonds, Due 1941-55 


NORWICH, CONN., TOWN OF 
2 % Bonds, Due 1940-59 


__e 


OKLAHOMA, STATE OF 

2 % Notes, Due May 1, 1939 
OKLAHOMA, STATE OF 
1% % Notes, Due May 1, 1939 
OLEAN, N. Y. 

1.70 % Bonds, Due 1940-48 
ONONDAGA COUNTY, N. Y. 
0.30 % Certificates, 

Due June 1, 1939 

OSWEGO, N. Y. 

1.80 % Bonds, Due 1939-48 
POCAHONTAS COUNTY, IOWA 
2% % > > aa Due 1945-50; 
Opt. 1 

peel ME. 

1% % Bonds, Due 1939-58 
RAMSEY COUNTY, MINN. 
2% % Bonds, Due 1939-48 
RAMSEY COUNTY, MINN. 
2 % Bonds, Due 1939-48 
ROCHESTER, N. Y. 

1.70 % Bonds, Due 1940-48 
ROCHESTER, N. Y. 

2 % Bonds, Due 1939-58 
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TIN WHICH 


HALSEY, STUART & CO. INC. 
PARTICIPATED 
AS AN ORIGINAL 


| UNDERWRITER 


t$ 192,000 ST. JOSEPH COUNTY, IND. 


a 


2% % Bonds, Due 1939-48 


165, 000 ST. PAUL, MINN. 
2.20 % Bonds, Due’ 1939-48 


* 3,199,000 SAN FRANCISCO, CALIF. 


t 
t 


1% % and 2 & Bonds, Due 1940-48 


100,000 SARATOGA SPRINGS, N. Y. 
1.40 % Bonds, Due 1939-48 


438,000 SCHENECTADY, N. Y. 
1.80 % Bonds, Due 1939-48 


400,000 SCRANTON, PA. 
3 % Bonds, Due 1939-68 


128,000 SIOUX CITY, IOWA 
2% % Bonds, Due 1940-48 


175,000 SOMERVILLE, MASS. 
2 % Bonds, Due 1939-48 


120,000 SOMERVILLE, MASS. 
13% % Bonds, Due 1939-48 


92,000 SOMERVILLE, MASS. 
1% % Bonds, Due 1939-48 


_—__-d== 
SPARTANBURG, S. C. 
eae S. D. No. 34 


3 % Bonds, Due 1942-58 


152,000 STERLING, ILL. 
2% % Bonds, Due 1939-55 


SWISSVALE, PA., S. D. 
100,000 BOROUGH OF 


2% % Bonds, Due 1939-48 


1 0 bef eae N.Y., VILLAGE OF 
eee 2.30% Bonds, ‘Due 1941. 59 


192,000 TAUNTON, MASS. 
13% % Bonds, Due 1939-48 


* 2,468,000 TENNESSEE, STATE OF 


* 


2% % Bonds, Due 1948-49 

519,000 TROY, N. Y. 
2.20 % Bonds, Due 1939-48 

380,000 TROY, N. Y. 
1% % Bonds, Due 1939-48 


* 7,900,000 UTICA, N. Y., WATER REVENUE 


t 


* 


t 
t 


+ 


* 


t 
t 


* 


2.60 % and 2.75 % Bonds, 
Due 1940-73 


—_==O== 


VALLEY STREAM, N. Y., 
61,000 VILLAGE OF 


1.90 % Bonds, Due 1939-51 

VESTAL, N. Y., TOWN OF 
546,000 Cc. S. D. No. 1 

2.90 % Bonds, Due 1939-62 


173,000 WALTHAM, MASS. 
2 % Bonds, Due 1939-48 


100,000 WEBSTER COUNTY, IOWA 
2% % Bonds, Due 1948-53 


500,000 WEST VIRGINIA, STATE OF 
2% &% Bonds, Due 1938-62 


500,000 WEST VIRGINIA, STATE OF 
1% % and 2 % Bonds, Due 1939-63 


160,000 WILLIAMSPORT, PA. 
1% % Bonds, Due 1939-47 


157,000 WINDSOR, VT., S. D. 
2% % Bonds, Due 1940-57 


950,000 WINNETKA, ILL., VILLAGE OF 
2% % Bonds, Due 1939-58 


—_—=—O= 


* 1,422,000 WORCESTER, MASS. 


t 


t 


* 


1% & Bonds, Due 1939-48 


80,000 WORTH COUNTY, IOWA 


2%4% spate. Due 1949-50; 
Opt. 1944 


530,000 WRIGHT COUNTY, IOWA 
1% % Bonds, Due 1939-45 


YELLOWSTONE COUNTY, 
611,000 MONT., S. D. No. 2 

2% % Bonds, Due 1940-59; 

Opt. 1944 


257,505 YOUNGSTOWN, OHIO 
3% % Bonds, Due 1945-56 


Amount of Underwriting 
Issue Interest 
$57,000,000 APPALACHIAN ELECTRIC POWER COMPANY... .. $ 850,000 
First Mortgage Bonds, 4% Series, Due February 1, 1963 
10,000,000 APPALACHIAN ELECTRIC POWER COMPANY... . . 150,000 

Sinking Fund Debentures, 44 % Series, Due February 1, 1948 

*38,000,000 CENTRAL ILLINOIS PUBLIC SERVICE COMPANY .. . 3,000,000 
First Mortgage Bonds, Series A, 3% %, Due December 1, 1968 

*10,000,000 CENTRAL ILLINOIS PUBLIC SERVICE COMPANY .. . 790,000 
Serial Debentures, 34 %-4%, Due December 1,1939-1948 

*30,000,000 CHESAPEAKE AND OHIO RAILWAY COMPANY, THE. . 15,000,000 
Refunding and Improvement Mortgage 3+; % Bonds, 
Series F, Due December 1, 1963 

*33,000,000 COMMONWEALTH EDISON COMPANY. ....... 4,150,000 
First Mortgage 33 % Bonds, Series I, Due June 1, 1968 

*39,083,195 COMMONWEALTH EDISON COMPANY . 


cca = 4,909,700 
Convertible Debentures, 3; % Series, Due July 1, 1958 


*33,000,000 COMMONWEALTH EDISON COMPANY. . . ir ue a 3,700,000 
First Mortgage 34 % Bonds, Series I, Due June 1, 1968. 

*39,250,000 COMMONWEALTH EDISON COMPANY. ....... 4,426,200 
Convertible Debentures, 34 % Series, Due July 1, 1958 

*24,500,000 COMMONWEALTH EDISON COMPANY. . . ewes 2,664,400 
Convertible Debentures, 344 % Series, Due July 1, 1958 

50,000,000 FIRESTONE TIRE & RUBBER COMPANY ....... 3,000,000 

Ten Year 344 % Debentures, Due October 1, 1948 
7,750,000 GREEN MOUNTAIN POWER CORPORATION ..... 1,000,000 


First and Refunding Mortgage Bonds, 3% % Series, 
Due December 1, 1963 
32,000,000 INDIANAPOLIS POWER & LIGHT COMPANY 


‘ ‘ 1,834,000 
First Mortgage Bonds, 3% % Series, Due August 1, 1968 


5,500,000 INDIANAPOLIS POWER & LIGHT COMPANY .... . 315,000 
3%, 3% %,4% Serial Notes, Due August 1, 1939-1948 
20,000,000 LONE STAR GAS CORPORATION .. . <a 1,000,000 
15-Year 344% Sinking Fund Debentures, Due August 1, 1953 
34,000,000 MICHIGAN CONSOLIDATED GAS COMPANY .... . 2,500,000 
First Mortgage Bonds, 4% Series, Due September 1, 1963 
8,000,000 MICHIGAN CONSOLIDATED GAS COMPANY ..... 858,000 
4% Serial Notes, Due August 1, 1939-1948 
55,000,000 OHIO POWER COMPANY, THE . . a ae 1,000,000 


First Mortgage Bonds, 3 4 % Series, Due October 1, 1968 


*80,000,000 PUBLIC SERVICE COMPANY OF NORTHERN ILLINOIS . 8,700,000 
First Mortgage Bonds, 3 4 % Series, Due October 1, 1968 


16,500,000 SAN ANTONIO PUBLIC SERVICE COMPANY ..... 1,165,000 
First Mortgage Bonds, 4% Series, Due April 1, 1963 
2,500,000 SAN ANTONIO PUBLIC SERVICE COMPANY ..... 177,000 
4% Serial Notes, Due April 15, 1939-1948 
30,000,000 TOLEDO EDISON COMPANY. . eo remotes 2,500,000 
First Mortgage Bonds, 3 % % Series, ‘Due July 1, 1968 
37,500,000 VIRGINIA ELECTRIC & POWER COMPANY ...... 1,250,000 


First and Refunding Mortgage Bonds, Series B, 34%, 
Due September 1, 1968 


55,000,000 WISCONSIN ELECTRIC POWER COMPANY ...... 1,000,000 
First Mortgage Bonds, 3 4 % Series, Due October 1, 1968 

*Underwriting Group beaded by Halsey, Stuart & Co. Inc. 

tUnderwritten alone by Halsey, Stuart & Co. Inc. 






SEND FOR THIS YEAR-END BOND REVIEW 


It will give you a quick, yet com- from a reading of this review — 
prehensive review of the activities gaining a better understanding of 
and influences operating in the past trends and a basis for future 
1938 bond market as a whole— judgment. A copy will be sent 
and in each major classification. without obligation, upon request. 
Every bond investor will benefit Simply write for leaflet BC-37. 

















HALSEY, STUART & CO. Inc. 


CHICAGO, 201 South La Salle Street . NEW YORK, 35 Wall Street 


AND OTHER PRINCIPAL CITIES 


In writing to advertisers please mention The Burroughs Clearing House 
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ONE HUNDRED YEARS OF BANKING SERVICE: 


Guaranty Trust Company 


1839-1939 


of New York 


FIFTH AVE, OFFICE 
Fifth Ave. at 44th St. 


LONDON PARIS BRUSSELS 


MAIN OFFICE 
140 Broadway 
LIVERPOOL 


MADISON AVE. OFFICE 
Madison Ave. at 60th St. 


HAVRE ANTWERP 





Condensed Statement of Condition, December 31, 1938 





RESOURCES 
Cash on Hand, in Federal Reserve Bank, and 


Due from Banks and Bankers 


. $ 788,474,638.41 

















U. S. Government Obligations : 486,310,848.29 
Public Securities . . . 48,921,515.25 
Stock of the Federal Reserve Bank 7,800,000.00 
Other Securities .. 20,506,621.56 
Loans and Bills Purchased 528,846,450.25 
Credits Granted on Acceptances 20,989,416.36 
Bullion Abroad and in Transit 173,463.00 
Items in Transit with Foreign Branches 5,571,535.22 
Accrued Interest and Accounts Receivable 18,428,401.02 
Real Estate Bonds and Mortgages ‘ 2,115,836.92 
1,928, 138,726.28 
Bank Buildings 12,143,011.51 
Other Real Estate 1,483,922.92 
Total Resources $1,941,765,660.71 
LIABILITIES 

Deposits. . $1,597,492,947.40 
Outstanding Checks . 22,485,473.06 
1,619,978,420.46 

Acceptances +. & $37 ,336,308.38 

Less: Own Acceptances 

Held for Investment 16,346,892.02 
20,989,416.36 

Liability as Endorser on Acceptances and 
Foreign Bills. . . 3,914,858.00 
Dividend Payable January 3, 1939 2,700,000.00 

Miscellaneous Accounts Payable, Accrued 
Interest, Taxes, etc. 21,374,545.57 





1,668,957,240.39 


Capital. .. $ 90,000,000.00 
Surplus Fund . . 170,000,000.00 
Undivided Profits . 12,808,420.32 





Total Capital Funds 


Total Liabilities 


272,808, 420.32 
$1,941,765,660.71 











Securities carried at $20,553,154.84 in the above Statement are pledged to qualify for 
fiduciary powers, to secure public monies as required by law, and for other purposes. 


WILLIAM C., POTTER, Chairman 


W. PALEN CONWAY, President 


EUGENE W. STETSON, Vice-President 
DIRECTORS 


GEORGE G. ALLEN Director, British- 
American Tobacco Company, Limited, 
and President, Duke Power Company 
W. PALEN CONWAY President 
CHARLES P. COOPER Vice-President 
American Telephone & Telegraph Company 
JOHN W. DAVIS of Davis Polk Wardwell 
Gardiner & Reed 
President, Campbell 
Soup Company 
CHARLES E. DUNLAP President, Berwind- 
White Coal Mining Company 

LEWIS GAWTRY President, 

The Bank for Savings in the City of New York 
ROBERT W. GOELET Real Estate 
PHILIP G. GOSSLER Chairman of the Board, 
Columbia Gas & Electric Corporation 

EUGENE G. GRACE President, 
Bethlehem Steel Corporation 
of Brown Brothers 
Harriman & Co. 


ARTHUR C. DORRANCE 


W. A. HARRIMAN 


JOHN A. HARTFORD President, The Great 
Atlantic & Pacific Tea Company 

DAVID F. HOUSTON President, The Mutual 
Life Insurance Company of New York 
CORNELIUS F. KELLEY President, 
Anaconda Copper Mining Co, 


MORRIS W. KELLOGG President, 
e M. W. Kellogg Company 
FREDERICK P. m...4, President, 


Carnegie Corporation of New York 

THOMAS W. LAMONT of J. P. Morgan & Co. 
CHARLES S. MUNSON President, 
Air Reduction Company, Inc. 

WILLIAM C. POTTER Chairman of the Board 
GEORGE E. ROOSEVELT of Roosevelt & Son 
EUGENE W. STETSON Vice-President 
CORNELIUS VANDERBILT WHITNEY Banker 
GEORGE WHITNEY of J. P. Morgan & Co. 


L. EDMUND ZACHER President, 
The Travelers Insurance Company 


(Member Federal De posit Insurance Cor poration) 








In writing to advertisers please mention The Burroughs Clearing House 








featured in your December number, 
given me some splendid ideas. 

Miss Moyer is a former director of the 
Financial Advertisers Association, and the 
writer is Canadian Director. This associ- 
ation will hold its 24th annual convention 
in Toronto, Ontario, on or about September 
11 to 14. The dates will be definitely 
settled at the directors’ mid-winter con- 
ference in New York on February 13. 


G. L. Spry, Advertising Manager, 
The Huron & Erie Mortgage 
Corporation, 
London, Canada 
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Outstanding Theses 


Sins: Theses written by forty-nine 
members of the 1938 class of The Graduate 
School of Banking conducted by the 
American Bankers Association at Rutgers 
University are now available for study and 
reference at the library of the association. 

The theses, written as part of the 
assigned work in connection with The 
Graduate School of Banking cover practi- 

cally every phase of banking. They were 
sie ted by the faculty as being worthy of 
consideration and study by bankers and 
others who might be interested, and will 
be mailed on request to those interested 


under the conditions imposed by _ the 
library. 
The authors alone, of course, are re- 


sponsible for all statements of facts and 
for all opinions expressed. 


HAROLD STONIER, Executive Manager, 
American Bankers Association, 

22 East 40 Street, New York Cily 

Epiror’s Nore: A list of the forty-nine theses and 

their writers will be mailed to readers on request to 


The Editor, THe Burroucgus CLeARING House, 
Detroit, Michigan. 
oo 
7 
To the Personnel 
Sins: As you know, many _ industrial 


concerns recently have been issuing reports 
to their em- 
ployees, designed 
to inform them of 
the company’s 
policies and plans. 

The Marine 
Midland banks 
have just pre- 
pared sucha 
statement, which 
is written in an 
understandable 
way, so that even 
the newest addi- 
tions to the bank 
staffs will under- 
stand more about 
Marine Midland 





aims and activi- 
ties. These book- 
lets were mailed 


to the homes of 
employees and 
were also sent to 
all the Marine 
Midland Corporation Stockholders. 


M. J. CAMPBELL, 
Assistant-Vice-president, 
Marine Midland Group, Inc., 
Marine Trust Building. : 
Buffalo, N. Y- 








Epitor's Note: This booklet is particularly note 
worthy. Mr. Campbell states that copies will be avail- 
able to bank officers and others who would like to 
receive them. 
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In the ‘TREND of BANKING 








Announce Date for 
A. B. A. Spring Meeting 


‘The annual spring meeting of the Execu- 
tive Council of the American Bankers 
Association will be held April 23-26 at The 
Homestead, Hot Springs, Virginia. 

The purpose of the meeting, which is 
second in importance and authority only 
to the annual fall convention, is to receive 
reports from the various divisions, sections 
and committees of the association and to 
study questions of policy and operation. 
More than 300 bankers from all sections of 
the country are expected to attend. 

Dates for the annual convention next 
fall at Seattle, which had previously been 
tentatively set at October 9-12, have been 
advanced to September 25-28, the latter 
being definite and final. The Olympic 
Hotel will be the official headquarters. 

Other notable A. B. A. gatherings 
scheduled for the not-too-distant future 
include the American Institute of Banking 
convention at Grand Rapids, Michigan, 
from June 5 to 9, and the Graduate School 
of Banking which will convene as usual at 

{utgers University, New Brunswick, New 
Jersey, from June 19-30. 


Distinctive Example 
of Bank Remodeling 


The executive floor of Manufacturers 
Trust Company’s principal office at 55 
Broad Street, New York, has recently been 
entirely remodeled in extremely interesting 
fashion. The illustration at the bottom 
of this page shows the attractive public 
room, which is surrounded by a number of 
private offices. In general style the rebuilt 
suite conveys the atmosphere of the old 
insurance houses of London. 

The interior of the large public room is 
adapted from a room which was originally 
in the Thomas Saunders house in Glouces- 
ter, Massachusetts, built in 1764 in the 
Georgian Colonial style. It is now the 
Sawyer Free Library. The interiors of 
the private offices of the executive officers 
are of a simple colonial paneling, typical 
of the same period. 





Highlights of 
Annual Reports 


Considering the prevailing low interest 
rates and the small demand for commercial 
loans, the year (1938) has been a satis- 
factory one on the whole. This statement, 
voiced by the chairman of a large middle- 
western bank, seems to typify the senti- 
ment of most of the year-end statements 
made at the annual meetings during the 
a month. Following are some of the 

ighlights gleaned from the annual reports: 

Net earnings of the Chase National 
Bank for 1938 amounted to $14,486,000 or 
$1.96 per share, compared with $15,016,000 
or $2.03 per share in 1937, declared 
Winthrop W. Aldrich, chairman of the 
board. Interest and discount on loans 
declined, interest on bond investments 
remained virtually unchanged, and earn- 
ings from transactions in bonds were con- 
siderably higher. 

Although the bank’s earnings remained 
comparatively stable throughout the past 
year, the sources from which they were 
derived showed considerable variation, 
according to Mr. Aldrich. In this connec- 
tion, he makes the following interesting 
commentary on the bank’s policy toward 
term loans: ‘Because of the emphasis in 
recent discussions about the need for 
medium-term loans to business concerns, 
it may be well to state that for some time 
past the Chase National Bank has made 
loans of that character in cases where the 
borrowers were responsible and the purpose 
and nature of the loans could be justified. 
Such loans are usually repayable in a 
series of installments and mature within 
periods varying from eighteen months to 
five years, and in a few instances even 
longer, depending upon the _ individual 
situation.” 

Along a similar vein was the annual 
report of James H. Perkins, board chairman 
of the National City Bank, New York, 
who pointed out that deposits and loanable 
funds were at the highest peak in the 
bank’s history but that the difficulty of 
earning money had increased. 

However, on the optimistic side, Mr. 



































Manufacturers Trust Company’s attractive new executive quarters " ~ 


‘Temptation and opportunity 
_combined may, in time, wreck 
an employee's character as 
termites wreck a building. 


'Outwardly, the man and the 


building are intact. Inwardly, 
they are destroyed. A bank or 
business relying on such a 
man is due for losses— unless 
it carries adequate fidelity cov- 
erage in a sound, trustworthy 
company like the F&D... 9500 


agents...offices in 48 cities. 








FIDELITY, SURETY AND 
BANKERS BLANKET BONDS 
BURGLARY, ROBBERY, FORGERY 
AND GLASS INSURANCE 


FIDELITY 
and DEPOSIT 


COMPANY OF MARYLAND 
BALTIMORE 
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—but here’s how our records will look in 1949" 


“‘WE PLAN to be in business 10 
years from now, don’t we? Well, 
Bill, our records won’t last half that 
long if we continue to use cheap, 
weak-kneed ledger paper. Just last 
week I was going over one of our 
*36 records. Only a couple of years 
old, but it’s dog-eared already. 
Wrinkled, creased, and so messy I 
could hardly read it. 


“NOW TAKE A LOOK at this folder 
I picked up the other day—‘The 
Endurance of Hammermill Papers.’ 
Interesting dope, but the real story 
about it is this: it was printed on 
Hammermiill Ledger in 1929. Ten 
years ago, mind you, but look at 
its condition today. Crisp, clean, 
with plenty of life and snap. 


“| HAD OUR PRINTER in today. 
He showed me some sample forms 





on Hammermill Ledger. It’s just 
the paper we need. Rules splendidly, 
prints up sharp and clean. It’s easier 
to write on, too, and erases neatly. 
Starting next month, all our forms 
go on Hammermill Ledger. It will 
please our men. Save them time. 
Save us money. And 10 years from 
now we’ll have records that will 
look like something.” 


5 : 


SEE FOR YOURSELF. Send coupon for a 
copy of the 1929 edition of ‘“The Endurance 
of Hammermill Papers’’—printed 10 years 
ago on Hammermill Ledger. See how 
' your records can 
\ look in 1949. We'll 
‘ a () ¥ also send you the 
\ en Mer \ H ill 
LA Soeen. \ new Hammermi 
Wen Nt % ¥ 
AE we Bt \ 






Ledger Working 
Kit, a practical aid 
in planning and or- 
dering up-to-date 
ledger forms. 





Hammermill Paper Co., Erie, Pa. 
Please send copy of 1929 edition of 
” | ‘“‘The Endurance of Hammermill 
* Papers’’ and Hammermill Ledger 
Working Kit. BCH-FE 


Name 





Position 
(Please attach to business letterhead) 





Lcscneceeeeeiiew ararataneeal 











Perkins reported that new outlets for loans 
were being developed and that operating 
economies had been effected. Regarding 
the expansion in bank services he declared: 
“We, ourselves, taking a leaf from the 
book of the banks in the smaller localities, 
have, in addition to our dealings with great 
national business units, gone a long way 
toward conducting a country bank in a 
great city, and so have been finding new 
outlets for our funds.” Mr. Perkins here 
cited the bank’s personal loan department, 
the time contracts department for install- 
ment loans, financing of intermediate term 
loans to business, no-minimum-balance 
checking facilities, etc. He characterized 
the bank’s branches scattered throughout 
the city as “service stations for banking.” 

Relating to the future of banking, Mr. 
Perkins summed up his views as follows: 
“When business and the people prosper 
the banks will prosper, and I still believe 
prosperity and growth are normal for this 
country. In the meantime we have been 
finding ways of adjusting banking opera- 
tions to new conditions, ways in which the 
bank may itself contribute to the return 
of prosperity.” 

Expansion of services and the highest 
earnings in the history of the bank were 
cited by President L. M. Giannini, of 
Bank of America, in his annual report for 
1938. Total deposits increased $80,000,000 
for the year. Loans showed a healthy 
increase, totaling $673,828,000, of which 
over half, or $368,000,000 represented loans 
on real estate. Installment credit loans 
totaled $125,000,000; altogether, 300,000 of 
these loans were made during the year. 
Despite a decrease of 40 per cent in the 
volume of car sales, automobile loans rose 
to $45,000,000. Equipment loans totaled 
$10,000,000 and personal loans reached a 
high mark of $25,000,000. 

In the field of agriculture, President 
Giannini called special attention to the 
bank’s program of aiding farmers’ co- 
operative marketing associations with loans 
permitting the storing of agricultural sur- 
pluses until needed. 

Harvey D. Gibson, president of Manu- 
facturers Trust Company, New York, 
stressed the development of new loan and 


/ ‘ 
Selected 





OSCAR L. COX 


Mr. Cox, president of the Union Bank of 
Commerce, Cleveland, Ohio, has been 
selected as one of the 14 outstanding 
civic personalities in 1938 by the Cleve- 
land Plain Dealer, because ‘‘his steward- 
ship, as liquidator, of the assets of the 
Union Trust Co., was instrumental in 
making feasible the plan for improving 
Cleveland’s position as a financial center 
by establishing a new commercial bank, 
namely, the Union Bank of Commerce’ 
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income sources which enabled his institu- 
tion to maintain its interest income at the 
1937 level despite a decrease in loan volume 
during 1938. Mr. Gibson disclosed that 
during 1938 slightly less than 23 per cent 
of the gross income of the bank came from 
general banking department loans. The 
remaining 77 per cent came from other 
departments of the bank, in the form of 
personal and modernization loans, indus- 


ing to lend to deserving applicants. The 
replies expressed general satisfaction with 
the bank’s credit policies, President Hem- 
ingway stated, and served to disprove the 
charges as far as the Mercantile-Commerce 
Bank is concerned. 


Program of 
Trust Conference 


7 


ation, to be held February 14, 15 and 16 at 
The Waldorf-Astoria in New York City. 
Samuel C. Waugh, executive vice-president 
and trust officer of the First Trust Com- 
pany of Lincoln, Nebraska, is president 
of the division. 

On the opening morning of the conference 
Philip A. Benson, president of the American 
Bankers Association, and president of The 


Dime Savings Bank of Brooklyn, Brooklyn, 
New York, will speak on “Stewards of 
Security.” Robert M. Hanes, first vice- 
president of the American Bankers Associ- 
ation, and president of the Wachovia Bank 
and Trust Company, Winston-Salem, North 
Carolina, will speak on ““What a President 


. trial department loans, trust department 
: fees and commissions, registration and 
; transfer fees, foreign department profits, 
, income from mortgages and _ securities, 
. service charges, etc. 
| 
t 


Public and customer relations, internal 
policies, operating procedure, and legal 
trust problems are to be the oustanding 
subjects for discussion at the Twentieth 
: Mid-Winter Trust Conference of the Trust 
That the easy money policy which now __ Division of the American Bankers Associ- 
prevails has had but slight effect in stimu- 
lating the flow of new capital into industry, 








and that a revival of the durable goods 
: industry is needed for a real return to 
, prosperity, =. two of the pees em- 
phasized by Walter S. McLucas, chairman F Le Th 18¢ A D 
: of the board of the National Bank of or SS an ay 
n Detroit, in his annual message. 
i Peering into the business future, Herbert on an annual basis 
e P. Howell, board chairman of The Com- 
n mercial National Bank and Trust Company * 
of New York, states: “It is most difficult POOR ~~? 
st to foresee business trends, but a tolerant 
e attitude on the part of pene. a “ m 
if and business toward each other and mutua RB ad 4 al 
respect for each other’s problems should on VISOPY ervice 
0) make a real contribution to increased — 
;, ness activity. Indications point toward a 
\ moderate improvement in business in the offers you 
; near future.” 
“ The increase in deposits for 1938 of 1. A review of your complete portfolio with definite 
of 6.07 per cent and the decrease in loans and recommendations. 
r. Sones Soe Ee cone, sees he 2. Full consultation and inquiry privileges 
ne President Walter W. Smith for the First . quiry p Ses. 
os National mat in St. Louis, Missouri, were 3. Weekly surveys of the bond market. 
| quite typical of most of the year-end state- q see . —_— 
" scans.” "Dick aoa sone sae aes tea 4. Critical appraisals of significant developments. 
with the decline in average earning assets 5. Bond analyses with definite advice. 
nt = se Hagpesan of wee sag ed 7 — 6. Continuous supervision of a list of about 115 care- 
he est rates, operating profits showed a slig * 
“ decline al the 7% ; , fully selected issues. 
R President W. L. Hemingway, of Mer- - 
= pag Ig pa ong Bank & Lites — Send for FREE sample coptes 
pany, St. Louis, Missouri, reported gratify- 
u- ing results of a service conducted among POOR’S PUBLISHING COMPANY 
rk. 1,200 business customers in response to 90 BROAD STREET NEW YORK CITY 
nd the current criticism that banks are unwill- 











CONDENSED STATEMENT 


FIRST NATIONAL BANK 
IN ST. LOUIS 
At the Close of Business, December 31, 1938 


/ / 
Honored 





RESOURCES 


Loans and Discounts 

United States Government Securities 

Other Securities Guaranteed by U. S. Government 
Other Bonds and Stocks 

Stock in Federal Reserve Bank 


$62,855,894.50 
64,076,661.20 
27,410,458.14 
8,421,400.68 
405,750.00 





Banking House, Improvements, Furniture and Fixtures 615,736.02 
Other Real Estate Owned 1,856,776.00 
Customers’ Liability a/c Letters of Credit, Acceptances, etc. 612,266.36 
Accrued Interest Receivable 753,278.42 
Overdrafts 7,013.34 
Other Resources 5,799.69 


Cash and Due from Banks 90,567 ,642.89 


$257,588,677.24 
Capital—Common LIABILITIES 
Surplus and Profits 
Dividend Declared — Payable January 3, 1939 and February 28, 1939 


$10,200,000.00 
8,282,545.64 
480,000.00 











Reserve for Contingencies pgs ® 
M Reserve for Taxes, Interest, etc. 286. 
ae See Unearned Discount ilieiiie Hey ea] 
Roe Riis dierotiak t0.citio. aad acaial Liability a/c Letters of Credit, Acceptances, etc. # S 





Individual Deposits 

Savings Deposits 

Bank Deposits 

City of St. Louis and Other Public Funds 


Total Deposits 


$118,568,503.53 
32,782,146.16 
81,962,321.41 
3,773,425.43 


betterment, despite his manifold duties 
as president of the Morris Plan Bank of 
Virginia and chairman of the board of 
the Morris Plan Bank of Washington, the 
Richmond Times-Dispatch has honored 
Mr. Boushall in its ‘‘Virginia Honor Roll 
of 1938.’’ He was among 12 Virginians 
saluted for conspicuous achievements 
and services to the state, for jobs done 
not merely well but ‘‘superlatively well’’ 


237,086 396.53 
$257,588,677.24 


-- -»9BV Ort i aes 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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| Expec ts of the Head of His Trust Depart- 
| ment,” at the closing session. 

A new feature of this year’s conference 
will be a question box period at the closing 
session. ‘Trust men in attendance will be 
invited to submit questions during the 
conference and they will be discussed at 
the closing session. 

Another feature of the conference will 
be a “repeat number by popular demand,” 
a forum session on legal trust problems, led 
by Austin W. Scott, Professor of Law, Law 
School of Harvard University. His forum 
session last year was one of the oulstanding 
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MANUFACTURERS 
TRUST COMPANY 














Condensed Statement of Condition as at close of business 








December 31. 1938 features of the conference. 
AT a 
Attendance Booms at 
RESOURCES Pittsburgh Forums 
Cash and Due from Banks ....... $197,452.980.91 


A distinguished group of speakers and 


U. S. Government Securities ...... 229,471.898.74 mounting attendance for each succeeding 

State and Municipal Bonds.......  20,620.238.86 meeting have been corollary features o! 

Stock of Federal Reserve Bank. .... 2,259.150.00 the Forum programs of the Pittsburgh 

CN CIO, 5. race tc 0 eae ee 59,684,348.43 A. I. B. Chapter. 

Loans, Bills Purchased and Closing the present series of five meetings 
Bankers’ a ee 206,827 ,429.24 March 16, Howard O. Wolfe, cashier o' 


ee 
ee ee ee ee 
Other Real Estate Equities . . 


21.784.733.11 
13.246,594.52 
1.591.040.39 


the Philadelphia National Bank, will dis- 
cuss “Bank Operations.” Mr. Wolfe is 
past president of both the Pennsylvania 


Customers’ Liability for Acceptances . 10,870.741.06 Bankers Association and the Association 

Accrued Interest and Other Resources 2.496.438.63 of Reserve City Bankers, as well as a 
87£Q 21)5 FQ! faculty member of the Graduate Schoo! 
$769.305.593.89 . 


of Banking. 
Other speakers have been H. E. Cook, 
president of the Second National Bank. 


LIABILITIES 


Preferred Stock .... $ 9,244,520.00 


Common Stock ..... 32,998.440.00 Bucyrus, Ohio, president of the national 
Serplue end bank division of the A. B. A., and president 
Undivided Profits 45.129.356.66  87.372.316.66 of the Ohio Bankers Association; J. Lester 
°°? ee yporareety Perry, president of the Carnegie- Illinois 
Reserves»... 2. e ee eee see 4,138.997.17 Steel Corporation; F. Brian Reuter, vice- 
Common Stock Dividend | president of the Union Trust Company, 
(Payable January 3. 1939) ...... 824,958.50 Pittsburgh; and E. J. Boyd, president of 
Preferred Stock Dividend the Second National Bank, Warren, Ohio. 
(Payable January 15, 1939) ..... 231.113.00 Ralph L. Thomas, assistant cashier of 
Outstanding Acceptances ...... - —: 16,361.190.57 the First National Bank in Pittsburgh. is 
Liability as Endorser on Acceptances 


chairman of the Forum committee. 
members of the committee, 


Other 


and Foreign Bills ... with the 


4,890.940.24 


] 


Deposits .........+.- wee eee e —655,486.077.75 exception of P. A. Brown, managing direc- 
$769.305.593.89 tor of the Pittsburgh branch of the Federal 
Reserve Bank of Cleveland, are all presi- 
dents of their respective banks. 
DIRECTORS 
SDWIN M. ALLE? SHARLES FROEB JOHN P. MAGUIRE , 
agg rhe mall . President, Lincoln President, John P. Maguire 100th Anniversary of 
4ikali Works, Ine Savings Bank & Co., Ine. 


CHARLES K. BEEKMAN 
Beekman, Bogue, Leake, 
Stephens & Black 


EDWIN J. BEINECKE 
Chairman, Sperry & 
Hutchinson Co. 


EDGAR S. BLOOM 
President, Western 
Electric Co., Ine. 


JAMES H. CONROY 
Executive Vice-President 


CHARLES A. DANA 
President, Spicer 
Vanufacturing Corp. 


ELLIS P. EARLE 


President, Nipissing 
Vines Co. 
HOKACE C, FLANIGAN 


Vice-President 


PAOLINO GERLI 
Vice-President, 
k. Gerli & Co., Inc. 

HARVEY D. GIBSON 
President 

CHARLES L. HOGAN 
President, Lone Star 
Cement Corporation 

JOHN L. JOHNSTON 
President, 
Lambert Company 

OSWALD L. JOHNSTON 
Simpson Thacher & 
Bartlett 

CHARLES L. JONES 
Executive Vice-President, 
National Distillers 
Products Corp. 

GEORGE MACDONALD 
Capitalist 

SAMUEL McROBERTS 
New York City 


HAYWARD NIEDRINGHAUS 
President, Granite City 
Steel Company 

Cc. R. PALMER 
President, Cluett, Peabody 
& Co., Inc. 

GEORGE J. PATTERSON 
President, Scranton & 
Lehigh Coal Co. 

HAROLD C. RICHARD 
New York City 

HAROLD V. SMITH 
President, Home 
Insurance Co. 

GUY W. VAUGHAN 
President, Curtiss-Wright 


Corporation 


HENRY C. VON ELM 


Guaranty Trust Co. 


One of the country’s largest financial 
institutions, The Guaranty Trust Company 
of New York, has just completed one 
hundred years of service. Its history dates 
back to the found- 
ing on January 1, 
1839, of the Bank 
of Commerce in 
New York, with 
which institution 
the Guaranty was 
merged in 1929. 

This notable 
consolidation re- 
sulted in reten- 





Vice-Ch tion of the name 
we. of the Guaranty | 
Trust Company, 

| itself founded 75 

| years ago, and combined two banks ol the 
| almost equal size, both with distinguished all 
| 


W. PALEN CONWAY 


Principal Office: 55 Broad Street, New York City 
64 BANKING OFFICES IN GREATER NEW YORK 


European Representative Office: 1, Cornhill, London, E. C. 3 backgrounds of service and prestige. me 




















. At the time of the consolidation in 192%. 

Member Federal Reserve System | W illiam C. Potter continued as president : 
Member New York Clearing House Association | . the —— es saan grok the “ E. 
. . - . ol , ._ ft 4 | ames exander became chairman 0 uC 
Member Federal Deposit Insurance Corporation chai. te THEE. Die. Father eanalected th: 
chairman of the board, and W. Palen hai 

Both Common and Preferred shares have a par value of $20 each. Conway was elected president. sie 
The Preferred is convertible into and has a preference over the The Guaranty Trust Company’s present pol 
Common to the extent of $50 per share and accrued dividends, capital is $90,000,000, surplus is $170. O00.- pu 
000, and undivided profits amount to of 

$12,041,182, making total capital funds o! six 


| approximately $272,000,000. 


In writing to advertisers please mention The Burroughs Clearing House 
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BANK LOANS 
For Business, Industry, and Individuals 


Banks have made loans to business, 
industry, and individuals since modern 
banking was established. Banks al- 
ways desire to increase their volume 
of loans to their full capacity. The First 
National Bank in St. Louis is not only 
willing to lend, but is actively seeking 
loans. We do not try to find reasons 
for not granting loans; onthe contrary, 
we always approach an application 
for a loan with the hope that we can 
grant it. If you can use money vied 
ably in your business, or for individual 
purposes, we shall be glad to talk the 
matter over with you. 
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S is important among the services at 
The Northera Trust Company. Here 
facilities meet the varying banking needs 


NORTH 






Member Federal Deposit Insenance Corporate 


bank advertisements of recent months 
on the subject of loans to business 
reveals three general trends: 

‘1. Some of the current advertising 
might be termed defensive in nature. 
Recognizing the criticisms that have 
been leveled at lending institutions, 
such advertising concentrates on de- 
fending the credit policies of banks. 
It points out that a bank’s first con- 
cern is protection of the depositors, 
frequently cites the dearth of eligible 
borrowers, and usually states the 
bank’s desire to make sound loans. 

2. A growing number of banks in 
their advertising campaigns are taking 
the offensive. They are not only em- 
phasizing their readiness to negotiate 
business loans, but are aggressively 
urging commercial borrowing as a spur 
to the recovery movement. They are 
effectively merchandising the bank’s 
principal commodity — credit —to pros- 
pective business customers. 

3. In conjunction with the latter 
trend, some banks are announcing an 
expansion of credit facilities, or broader 
lending policies with less emphasis on 
the necessity for restricting commercial 
loans exclusively to the short-term 
variety. 


[X addition to these major trends 

there has been considerable advertis- 
ing attention directed specifically to 
the small business man and his credit 
problems. 

The survey of recent bank adver- 
lising revealed many notable examples 
of the trends outlined above, indicat- 
ing that banks have been far from 


redit...driving force of 


as and firms, large and 
small, local and national, for both for- 
cign and domestic transactions. ™ in- 
quiries of business exccutives are invited. 
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UTICA, N. Y. 


MAIN OFFICE . GENESEE & COLUMBIA STREETS 
SOUTH UTICA OFFICE 70 GENESEE STREET 


What Helps Business 
Helps You 


Banks can prosper only as their customers 


The Reconstruction Finance Corporation has 
announced that it is now making “long term” 
loans or capital loans to smaller businesses. 
This Bank is anxious to help any local busi- 
ness man secure such financing, as any ex- 
tension or expansion of local business will 
make our city, its inhabitants and this Bank 


In order to cooperate with you and the Recon- 
struction Finance Corporation, we 
pared to give you all the information about 
these loans and to help you complete the 


Come to our Main Office and let us help you. 


WERCHANTS OFFICE 
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Banks are not only answering criticisms of restrictive credit policies in their advertisj 


inarticulate in presenting their side of 
the credit picture to the public. 

One of the most emphatic refutations 
of the charge that banks have “‘tight- 
ened up” on loans comes from the 
First National Bank in St. Louis, 
Missouri. “‘As a matter of fact,” states 
one of the bank’s ads, “banks have 
more money to lend, are more eager 
to lend it, and are striving more 
diligently to make loans today than 
in any previous period of American 
banking history.” It is pointed out 
that “‘The lending of banks is their 
chief source of income and just as 
important to them as a sale of goods by 
merchants.” Another ad asserts, ““The 
First National Bank in St. Louis is 
not only willing to lend, but it is 
actively seeking loans. We do not 
try to find reasons for not granting 
loans; on the contrary, we always 
approach an application for a loan 
with the hope that we can grant it.” 

Early in 1938 the Mississippi Valley 
Trust Company, St. Louis, Missouri, 
began a series of loan advertisements 
which were continued throughout the 
year, as a constructive effort to clarify 
public thinking on the subject: ‘Will 
banks make loans?” Three points 
were stressed: (1) Money loaned by 
banks belongs to depositors, and a 
bank’s first obligation is the protection 
of depositors’ funds; (2) It takes two 
to make a loan, borrower as well as 
lender, and business conditions —not 
bankers’ wishes—control the volume 
of sound loans available to banks; 
(3) Nevertheless, banks do make 
loans, as evidenced by the fact that 





ion — which insures deposits 
depositor. . 


LISTEN TO THE NEWS —Ww.1. 5. X.— EVERY Weex DAY at 





Member Federa! 





8 a.m. 


Mississippi Valley Trust Company has 
loans outstanding of 34 million dollars, 
and member banks of the Federal 
Reserve System have increased their 
loans 48 per cent since 1934. 

“Yes, You Can Borrow at the 
First National,’ declares the heading 
of an advertisement by the First 
National Bank, Atlanta, Georgia, and 
the copy emphasizes that “During 
the first ten months of 1938, we have 
averaged making a loan every minute 
of every banking day.” 

“‘Here’s the Money . . . But Where 
are the Borrowers?” asked the First 













The production of coal and by 
products in Tennessee amounts to 


In coal, as in every business ac 
tivity, to firms and individuals, for 
every construstive purpose. The 
American National Bank is the 
“Silent Parmer” in more than 47°" 
of all loans made by Nashville 
banks. In loans as in other ways. 
serving in the employment of labor 
and the development of Tennes 
see's mineral resources, 


more than ten million dollars an 
nually. In the mining of coal and 
conversion of by-products, banks 
play an important part by financ 
ing the many operations from mine 
and factory to the ultimate con 
sumer—thus being the “Silent Part 
ners” of industry. 


AM ERICAN Nationa Bank 
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CHARTER MEMBER FEDERAL RESERVE SYSTEM 


One of a series on industrial loans 
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YES! Banks Make Loans 
48% Increase Since 1934 
Will banks make loans? That question has 


recently. Yes, of course they make loans, 
let us look at the increase in loans mad 





Here's the Money... BLT 
Where are the Borrowers? 


been debated a good deal in public 
For proof of their willingness to do so, 
¢ by banks in this country since 1934, 





From June 30, 1934 to December 31, 1937 years is i d at 
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Jend than they bave out in loans. Why? 


business houses and individuals, 
Our own situation is a fair example. It's common 


about “big” business. What sbout “little” business aod 
individual borrowers? 





practice for a commercial bank like the First National 
to extend to borrowing customers what are koown as 
“tines of credis.” So that the borrower can know what 
credit he can count on and so that the bank can be pre- 
pared to mect the customer's needs, the bank indicates 
jes willingoess to lend to the customer at any time dut- 
ing the next twelve months 6 certain maximum sum. : 
During the past year we have extended “lines 
toulling $52,852,000. in other words, that much is 
available to certain borrowers il they want it. How 
much of it do you thiok is being used today? Just 
$12,569,324—less than 25°% of what we've agreed to 
lend. Do you think we enjoy having so litle of our 
lendabie funds profitably employed? We do not Bur 
business woa't borrow unless business can make « 


FIRST 


NATIONAL BANK AND TRUST COMPANY OF MINNEAPOLIS 


Member Federat Depont 
Insurance Corporation 


‘Well, our loans to Gems and persons other than 
those covered by our credit lines, total $15,496,593. 
In other words we're lending nearly three amen 
dollars more wo “little” business than we are to “big” 
business right now. And that figure does aot include 
the sum of more than $300,000 in smail individual 
loans made through our Personal Loan Department. 

The responsibility which rests on banks to meet 
the credit needs of the country in BO way alters the 
fact that it takes two to make « bank tosn—borrower 
and leader. Our record clearly testifies to our willing- 
ness to lend. Nothing would gratify us more than a 
brisk demand for loans of the type that con be made 

with advantage both w the borrowers and the bank. 


MISSISSIPPI VALLEY TRUST COMPANY 
MAKES BOTH LARGE AND SMALL LOANS 


The applications for toans received by Mississippi Valley Trust 
Company in a single day may range in size from $50 to $300,000 
or more, and may be for business or Personal use. Each is care- 
fully considered in its relation to the standards of sound banking 
Practice established over a period of 83 years. The basis on which 
we consider every loan is not its size but its soundness. 

That a targe number of these “ppiscations are granted 1s dicated 


by the fact that we have more than 35 millon dollars im loans out. 
standing today. 





Whether your credit needs are large or small, we invite you to 
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consult with us 


VALLEY TRUST COMPANY 


Broadway and Olive 
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inmany cases have launched aggressive campaigns to build up their volume of business loans 


National Bank of Minneapolis in bank stated that it was loaning nearly _ illustrations in a series of advertise- 
» response to the statement by RFC _ three million dollars more to “little’ ments by The American National 
! Chairman Jesse Jones that banking _ business than it was to “big” business. Bank, Nashville, Tennessee. Each ad 
aj must meet the credit needs of the Special consideration is given to the describes and shows typical operations 

country if it is to remain in private small business man in a number of in one of Tennessee’s leading indus- 
"i hands. In its advertising copy the other bank advertisements. Thus _ tries, and points out that in financing 
8 bank pointed out that during the past The Cleveland Trust Company has_ these operations banks are in reality 
t year it had extended “‘lines of credit’ announced that it is already serving the “Silent Partners” of industry. 
d totaling $52,832,000, but that only 66 per cent of the Greater Cleveland The American National Bank further 
8 $12,569,324 or less than 25 per cent firms with capital from $3,000 to adds that, through its loans and serv- 
is of what the bank had agreed to lend, $20,000, and has directed advertising _ ices, it is assisting in the employment 
le was being used. The moral: Business messages specifically to small business of labor, the upbuilding of business 

won’t borrow unless it can make a_ men that it has ample credit available and the development of the resources 
_ profit on borrowed money. As to for loans. of Tennessee. 


lack of credit for small business, the 


Excellent use is made of industrial 





























Tue suggestion has often been made that 
banks should “create more credit”. 


The truth is that a bank is only one of the 
parties necessary to the creation of credit. The 
other is a worthy and willing borrower, able to 
employ bank funds profitably and to repay 
them when due. 


This bank has money to lend, and is not 
only willing, but desirous of making loans 
whenever it can consistently do so. If you wish 
to borrow, we will welcome your application, 
as we are actively soliciting loans of the follow- 
ing types: 


© Commercial Loans © Commodity Louw © Colleterel Leone 
© Acceptances © Personal Lean © +H A Modensstion Loam 
© FHA Conroction and Mortgage Looms 
© Fire and Casusliy lnnwarce Premium Loons 
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WHEN OpporTUNITY KNocks, 
BE PREPARED with BANK CREDIT 


you may have a chance to make a highly advantageous 

purchase of raw materials. Or you might find condi- 
tions favorable to immediate expansion of your territory. 
Almost overnight any one of a dozen opportunities for 
added profit may present themselves. That's when ready 
eash counts. 


Feel free to place your business problem’ before any of 
our officers. They will gladly discuss your financial re- 
quirements and give a prompt decision on your applica- 
tion for a loan. 


he City NATIONALBANK 
GSEs a ndé Trust Co. Peeeats of 


ZO EAST BHOAD OF COLUMBUS, OHIO 








Two effective advertising approaches on the subject of bank credit 








HE Northern Trust Company, 

Chicago, has been another active 
advertiser in pointing out the impor- 
tance of bank credit in furthering the 
production and distribution of goods. 
Here again, dynamic scenes of industry 
lend interest to the layouts. Head- 
lines read: “Credit . . . driving force 
of commerce”; “Credit employs both 
Men and Money”; “Helping American 
Industry to do its job.” The copy 
invites loan inquiries from all types 
and sizes of business. 

Thus are banks forcefully refuting 
the charge that they are shifting their 
share of the responsibility in pro- 
moting economic recovery. 

As a second current trend in bank 
advertising, a number of lending 
institutions are going a step further 
by inaugurating aggressive campaigns 
to sell business on the advantages of 
bank credit. 

In this they are no doubt thinking 
along the same lines as H. H. Griswold, 
president of the First (see page 28) 
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as Harm 


Credit Headquarters 


ESTERDAY alternoon just be- 
fore closing time a farmer from 


twenty miles south walked in and 
identified himself to one of our officers. 
He also made a financial statement. 
“TI want to go to Kansas City and buy 
some young stuff to feed out,” he 
explained. “I'll probably need about 
$1,200, but I’m not sure until I find 
out what I have to pay. Can I have 
it?” 

“Yes indeed,”’ our oflicer told him. 
“Just wire us from Kansas City when 
you know the amount, and we'll take 
care of it. You can come in afterward 
and we'll fix up the loan papers.” 

“Thanks a lot,”’ said the farmer. 

“Thank you,’ the loaning officer 
countered. “By the way, how did you 
happen to come to us for this? Can’t 
you get it at the bank over in your 
own town?” 

“Sure I can get it over at home,” 
he answered. “But [| get tired of 
chasing around to find out. I heard 
you fellows tell a man yes or no in a 
hurry, and I guess the rumor is true.” 

It is indeed true. We make up our 
minds in a hurry, once we are in 
possession of the facts. We don’t say 
“Yes.””’ when we feel we should say 
“No.” But neither do we postpone 
the decision. 

This is doubtless one reason why we 
have so many loans. With deposit 
totals of $3,200,000, we have better 
than $2,000,000 in current loans —it 
was 59 per cent of our totals last time 
we issued a statement.. In a city of 
0,000 population, with an excellent 
bank across the street. we have 2,200 
lines of credit open as this is written, 
and during the year we have about 
3,000 different borrowers. Not all 
this, of course, comes from our im- 
wediate vicinity. A lot of it comes 
from a distance of 25 miles or more, 
much of it from folks who get tired of 
scouting around for several days to 
find out whether they can get the 
loan. They know that whether we 
are going to accept them or turn them 
down, they won’t have to wait for 
the news. 

The bulk of our loan business comes 
from farmers. Of the 2.200 borrowers 
represented in our note case today, 





By 


Cc. D. TEDROW 


President, Citizens First National Bank, Princeton, Illinois 


After reading this article it is easy to 


realize why this country bank has nearly 


60% of its deposits out in loans — mostly 


farm loans —and why its reputation as a 


good bank to borrow from is widespread 


about 2.000 are farmers, and most of 
the rest are business people who serve 
the farmers. Ours is strictly an agri- 
cultural community, rich farm land 
that raises the feed which our country 
people feed to beef steers and hogs. 
Most of our loans are secured; fore- 
most among the security is cattle 
paper. It is good business, profitable 


business, and it helps build up the 
community. 

After all. trite though the statement 
may be, a country bank can be only 
as prosperous as its community. Our 
job is therefore to help the people 
hereabouts to produce and to make 
money. If they make money, they 
will deposit our share in our institution 














President Tedrow is shown here conferring with a customer 
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Although located in a town of 5,000 population, the bank has some 2,200 borrowers 


and we can loan it out to people who 
know how to use it to increase their 
own prosperity. 

Because of the nature of our district, 
we are distinctly a farmers’ bank. We 
want the farmers to know us and to 
feel that we are a sort of farm head- 
quarters to which they may come not 
only for loans but also for a variety 
of other assistance. A large part of 
our stock in trade is advice, which we 
never volunteer but always give on 
request if we think we know what we 
are talking about. 


OR example, the other day a farmer 

and his wife came in to talk with me. 
They are successful tenant farmers; he 
has a reasonable line of credit at the 
bank. A farm they have had their 
eyes on for several years is coming on 
the market; they very much want to 
buy it and start out for themselves. 
They came to my desk, told me all the 
facts, and asked, “Do you think we 
should buy it?” 

They obviously wanted to be told 
lo go ahead. I answered, “Since you 
have asked a point-blank question, 
l’ll tell you. No, you should not buy 
that farm.” 

“Why not?” demanded the man. 
“Simply because you aren’t ready 
lor it yet,” I had to say. ‘You 
haven’t enough cash to swing it com- 
lortably or safely. If you buy it, you 
will be short of working capital, you 
will be cramped for equipment. If 





there should come another time of 
catastrophe, you could not ride out 
the storm, you would lose everything 
you put into the place, everything you 
have. There will be other good farms 
for sale in other years. Keep on rent- 
ing for a few more years, keep on 
making money and saving it. When 
you have $2,000 more, or preferably 
$3,000 more than you now have, you 
will be ready to swing it safely. You 
may lose the advantage of owning your 
own place in the interval, but when 
you finally do buy a farm of your own 
you will be all set to make a go of it, 
and be safe.” 

I hated to do it. They wanted this 
particular farm so bad they showed 
their disappointment clearly. Maybe 
they will go ahead anyway, though I 
hope they decide not to. By playing 
it safely, they will not jeopardize their 
own future by the gamble, and they 
will not be another danger spot in the 
community. 

Folks come to us for advice on all 
sorts of farm problems. They ask us 
what we know about sweet clover, and 
we tell them all we have been able to 
learn from our contacts with a hundred 
farmers who have tried it. They talk 
over the live stock market with us, 
ask our advice on whether they would 
do better with a dozen head of good 
dairy cattle instead of the two old 
cows they now have for home milking. 
They want our opinion on breeds of 
hogs, our knowledge of how other 


farmers have fared this year with 
hybrid corn. Whatever the subject, 
we try to have something useful to tell 
them, and we contribute our knowledge 
freely. 

Mind you, we are not especially 
organized to service the farmers in 
formal fashion, nor do we set ourselves 
up as farming authorities. Most of 
our officers own farm land; all of them 
were brought up in farming communi- 
ties so that they have at least a surface 
acquaintance with agricultural prob- 
lems. We do know enough about it 
to absorb a good deal of information 
from the hundreds of farmers who 
visit us in any given month, and 
consequently we serve as a sort of 
clearing house of information that 
comes our way. Our farm neighbors 
know that we want to be helpful, and 
they often give us the opportunity. 


LL this reflects itself in added busi- 

ness, more especially in increased 
loan totals. We make a practice of 
spending in the country whatever time 
we can spare from the bank. If a lull 
comes during the day—as all too 
rarely occurs —one of the officers gets 
in his car and runs out to call on some 
farmer that he needs to see for a 
specific purpose. Then, during the 
next hour or two, he drops in on other 
farmers in that neighborhood. He 
remembers that Pete Jones invited 
him to come look at a bunch of steers 
he is particularly proud of, or that 
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George Hoffman has a new hoghouse 
of an especially scientific design. Or, 
he just drives into the yard for a visit 
about nothing in particular. 

On these calls we never solicit busi- 
ness. This is an inviolable rule. We 
are not out to take business away 
from anybody else, for we would not 
like that any better than we like it 
when somebody tries to disturb an 
existing relationship of ours. Above 
all, we never ask anybody to borrow 
money of us. 

But it is surprising how often the 
farmer approaches us about it. He 
usually goes at it obliquely, asks such 
a question as, “You fellows loaning 
any money to farmers now?” 

“Yes indeed,” we assure him, “‘we’re 
making all the good loans that come 
our way.” And we drop it right 
there, unless he pursues it. 

As often as not, however, he con- 
tinues. “How do you make your 
feeder loans?” 

We tell him. We want about 40 
per cent of the money put up by the 
farmer, or else an equivalent margin in 
collateral. We tell him the kind of 
chattel mortgage we ordinarily get, 
explain that we are entirely willing to 
include feed in the security if it is to 
be fed to the stock covered under the 
same loan. But—we make sure never 
to solicit his business or urge him to 
borrow. That way, we are convinced, 
breeds trouble. When you urge a man 
to borrow of you and he loses money 
on the enterprise he borrowed for, that 
is the bank’s fault to his way of 
thinking. When he comes in and 
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requests a loan, he recognizes that any 
loss subsequently incurred is his risk, 
not the bank’s. 

Not only do we sandwich in as many 
of these calls as we can during banking 
hours, but also we make a point of 
doing it at certain times. Our bank is 
open all day Saturday, so we close up 
every Thursday afternoon. For the 
employees, this is a half holiday. For 
the officers it is the afternoon we can 
spend in the country. One of us takes 
the job of going out to see whether 
the corn under a chattel mortgage is 
still on the farm. If we are invited to 
supper at some other place where we 
stop in, we may not get home until 
nine o’clock. Another bank officer 
goes out to see how the tiling job is 
coming on a farm that the bank looks 
after for an Eastern owner, and visits 
perhaps half a dozen farmers along 
that highway before he returns to 
town. A visit may last ten minutes 
if the farmer is busy, two hours if 
there is a lot to discuss. 


GUNDAY mornings are pretty largely 

devoted to the same sort of thing. 
Whether or not an officer gets into the 
country during the bank’s working 
hours, he is sure to have two half days 
each week in personal contact with 
local farmers on their own farms. 
There was a period of a couple years 
during the depths of the depression 
when we suspended this sociable cus- 
tom because the minute anyone saw 
me drive into his neighbor’s yard, he 
was sure the neighbor was going to 
have to give up his farm. After a few 














Vice-president H. H. Ferris surveys security for a feeder loan 


experiences of thus starting rumors 
against the credit of some of the 
county’s most substantial citizens, we 
decided to stay home and mind our 
own business until the troubled times 
blew over. But for several years now 
we have been out visiting regularly at 
every opportunity. 

When any banker asks us how we 
manage to maintain our loan volume 
as high as it is, we have to admit that 
it is not just the result of what we are 
doing this year. It started, in fact, 
during the panic years. Our type of 
farming requires loans; the farmer 
who can put up 100 per cent of the 
money required to stock his feed lot 
and provide the feed is a rare bird, and 
he would probably be better off to 
use this surplus capital to increase his 
facilities while depending on the bank 
for the money to carry him through 
the feeding season. 

When times began tightening up, 
with our deposit totals steadily shrink- 
ing and every effort required to turn 
our assets into cash before it would be 
needed to shove out the tellers’ 
windows, we saw that without some 
way to, finance their operations our 
feeders would be crippled. So, sub- 
scribing the capital from our own 
stockholders, we organized an Agri- 
cultural Credit Association to make 
such loans and rediscount them with 
the Federal Intermediate Credit Bank. 
This outfit did business in our banking 
rooms, it made its loans through the 
same men who were officers of the 
bank. Because it was just about the 
only source of feeder loans in those 
times, farmers flocked to us from 
miles around —and the good ones got 
their loans. When it was again 
possible for the bank to make such 
loans, we liquidated the association 
and transferred the loans to the bank. 
Today when these depression-made 
customers are solicited by other banks, 
a gratifying percentage of them 
answers, “No sir, they took care ol 
me when I couldn’t get money any- 
where else, and I think maybe I'd 
better stay with ’em just in case we 
have bad times again.” 

Despite our unwillingness to solicit 
loans, it is pretty generally known 
throughout our trade territory that we 
are eager to make good loans and that 
we are not hidebound in our ideas. 
For example, we have a good many 
automobile dealers among our cus- 
tomers, and most of these use us lo 
discount time deals. Not every deal. 
but those that look right to us. The 
way it works is that the dealer calls us 
up, says “I’m making a sale to So- 
and-so, the terms are thus-and-such. 
Do you want to handle it?” If it 
looks good to us, we take it; if not, he 
looks to other sources. 

Likewise with farm machinery. We 
handle a_ substantial (See page 34) 
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By HENRY D. RALPH y Washington Correspondent 


The Investment 
Theory of Spending 





The theory that heavy government 
spending in times of depression is an 
investment rather than a_ stop-gap 
and that the Federal deficit is a bless- 
ing rather than a curse because it 
constitutes a contribution to purchas- 
ing power is being advocated by the 
administration and may be taken as a 
forecast that no attempt will be made 
to bring the Federal budget into 
balance within the near future. This 
theory has been discussed in various 
circles for a number of years but was 
officially stated by President Roosevelt 
in his annual message to Congress and 
again in his budget message. ‘‘We 
suffer from a great unemployment of 
capital,” the President said. 

A total national income of at least 
eighty billion dollars a year is the 
objective set by the President, and he 
declared, ‘“‘At that figure we shall have 
a substantial reduction of unemploy- 
ment; and the Federal revenues will 
be sufficient to balance the current 
level of cash expenditures on the basis 
of the existing tax structure.” 

In order to carry out this theory, 
the President recommended two 
changes in the form of the govern- 
ment’s budget and accounting. Under 
one classification he would place the 
ordinary operating expenses of the 
government, and under another classi- 
fication, “‘the non-operating or un- 
usual cost of government involving 
extraordinary expenditures that deal 
more particularly with the relationship 
between fiscal policy and the economic 
welfare of the country.” He recom- 
mended that the accounting methods 
for various lending agencies, including 
the Farm Credit Administration, 
Federal Savings and Loan Insurance 
Corporation, Home Owners Loan Cor- 
poration, and Export-Import Bank, 
be changed to provide for an annual 








President Roosevelt addressing Congress at opening session 


appraisement of assets and liabilities 
so that the Federal Government’s 
budget would be affected not when 
the investment or loan is made but 
in the fiscal year when surplus or loss 
occurs. The President’s second recom- 
mendation was that public projects of 
a self-liquidating character, such as 
Boulder Dam, be capitalized over a 
period of years instead of permitting 
their construction cost to become a 
part of the deficit in the year in which 
the expenditure is made. 


The Outlook for Bank 
Legislation 





A large number of bills relating to 
banking, credit, and monetary matters 
were introduced in both House and 
Senate during the opening days of the 
new session of Congress, but as this 
issue of The Burroughs Clearing House 


goes to press a number of expected 
measures have not yet made their 
appearance. 

Serious consideration of important 
banking legislation may await recom- 
mendations which Chairman Marriner 
S. Eccles of the Federal Reserve Board 
has indicated he will submit, while 
other measures may be influenced by 
reports to be submitted during the 
session by the Securities and Exchange 
Commission and by the Temporary 
National Economic Committee. It is 
too early to predict whether or not 
these recommendations will result in 
important banking legislation. 

Senator Carter Glass of Virginia 
probably will again sponsor a bill to 
regulate bank holding companies and 
to prevent their further growth, al- 
though there is believed to be a 
difference of opinion in administra- 
tion quarters as to the desirable 
extent of this proposal. Senator 
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WILLIAM O. DOUGLAS 


Important bank legislation may 


William Smathers of New Jersey has 
indicated his intention of reintroducing 
his bill for complete reorganization of 
the Federal bank supervisory agencies 
which would, among other things, 
change the office of the Comptroller 
of the Currency to a bureau of bank 
examination and supervision in the 
Treasury Department and give it 
exclusive powers of examining both 
national and state banks; make the 
Federal Deposit Insurance Corpora- 
lion another bureau of the Treasury 
Department; and give the Federal 
Reserve Board powers over bank 
investments and other matters affect- 
ing credit. 

The Federal Reserve Board may ask 
for an increase in its powers over 
member bank reserve requirements 
and other credit control facilities, and 
particularly may seek legislation to 
require banks to maintain reserves 
with the Federal Reserve banks on all 
deposits owned by other banks. Legis- 
lation to regulate investment trusts 
is being framed by the Securities and 
Exchange Commission and may be 
submitted for the consideration of 
Congress during the spring. Other 
proposals quite certain to be incor- 
porated in bills are an increase to 
$10,000 in the coverage of deposit 
insurance; extension of the Clayton 
Act provisions against interlocking 
directorates of banks; giving a man- 
date to the Federal Reserve Board to 
manipulate credit and the purchasing 
power of the dollar; and the extension 
of various laws and agencies due to 
expire during the coming year, such 
as the lending power of the Recon- 
struction Finance Corporation. 





MARRINER S. ECCLES 


await their recommendations 


Representative Wright Patman of 


Texas, a member of the House com- 


mittee on banking and currency, has 
reintroduced two bills which he spon- 
sored last year. One of these would 
completely abolish bank holding com- 
panies by prohibiting any corporation 
or organization, except government- 
owned corporations, from owning any 
stock of any insured bank. The other 
bill would provide for government 
ownership of the twelve Federal Re- 
serve banks and would also reorganize 
and enlarge the Board of Governors 
of the Federal Reserve System, give 
the board greater powers in regulating 
Reserve Member banks, and direct 
the board to raise the commodity index 
to the 1926 figure. Representative 
Francis D. Culkin of New York is 
author of a bill to permit a member 
bank to deposit government securities 
up to 75 per cent of its required 
deposits with the Federal Reserve 
banks. 

Bills to reduce the interest rate on 
mortgages held by the Home Owners 
Loan Corporation or to provide a 
moratorium or extend the maturity 
of these mortgages apparently will be 
as numerous this year as last, since a 
large number of such measures have 
already been introduced. Representa- 
tive Harold Knutson of Minnesota 
introduced a bill to permit Federal 
Home Loan banks to make direct loans 
on mortgages on properties for tempo- 
rary recreational or vacation occu- 
pancy. Already a score of bills have 
been introduced to provide more liberal 
credit terms for farmers, some of them 
reducing interest rates or providing 
moratoriums on loans made by various 


agencies of the Farm Credit Adminis- 
tration, others providing additional and 
elaborate new systems of farm credit 
institutions. Among miscellaneous 
measures so far introduced may |e 
listed: proposals to amend the Socia|! 
Security Act in various ways and 
others to provide new systems of old- 
age pensions; several proposals to 
prohibit the further issuance of tax 
exempt securities; a bill by Senator 
Francis T. Maloney of Connecticut to 
put restrictions on the issuance of 
commemorative coins; a bill by Senator 
M. M. Logan of Kentucky to direct 
the Federal Reserve Board to raise 
the commodity price level by expand- 
ing bank deposits; a bill by Representa- 
tive H. Jerry Voorhis of California to 
create a co-operative home board to 
make loans and grants to co-operative 
associations for the construction of new 
houses; a bill by Representative 
Joachim QO. Fernandez of Louisiana 
to authorize the Federal Savings and 
Loan Insurance Corporation to spend 
$500,000 for publicity. 


The $10,000 Figure 
for Insured Deposits 








Legislation to increase the limit to 
which bank deposits are insured by 
the Federal Deposit Insurance Cor- 
poration may be enacted by Congress 
this year as the result of a special 
study just completed. 

The FDIC study shows that if the 
present maximum of $5,000 for each 
depositor were increased to $10,000 
the insurance liability of the corpora- 
tion would be increased by only $3 
billion. An increase to $25,000 would 
increase insured deposits by $7 billion. 

An increase in insurance to $10,000 
per account probably could be made 
without any increase in the present 
rate of premium assessment, and it is 
expected that the corporation will not 
oppose such an increase if the subject 
is raised in Congress. Last year 
Representative Henry B. Steagall ol 
Alabama, chairman of the banking 
and currency committee of the House, 
introduced a bill to double the insur- 
ance limit, and the corporation made 
a study of the effects of such legislation 
in anticipation of Congressional action 
at this session. Figures for maximum 
insurance of $25,000 were included as 
a matter of information. 

The increased insurance liability 
resulting from raising the maximum 
to $10,000 or $25,000 would be in 
addition to the $21.7 billion estimated 
to have been insured on September 21, 
1938, under the existing maximum ol! 
$5,000 for each depositor. A $10,000 
provision would have insured 51 per 
cent of the $48.2 billion of deposits 
reported by the banks, while a $25,000 
provision would have insured 59 per 


Febri 


cent 
may 
45 
O 
wer 
thal 
wit! 
eacl 
COV! 
vide 
per 
ma? 
pro 
cen 
law 
esti 
insi 


Th 
Ne 


I 
wil 
$2, 
sec 
ves 
by 


30, 
def 
of 

ma 








on 
On 
in) 


as 


1m 

in 
ed 
21, 


)0U 
yer 
its 
100 
yer 





February, 1939—THE BURROUGHS CLEARING HOUSE 


cent of the deposits. These figures 
may be compared with insurance of 
45 per cent under the present law. 

Of the 61,392,000 accounts, there 
were 429,000 with balances of more 
than $10,000 each and only 174,000 
with balances of more than $25,000 
each. As a consequence, a maximum 
coverage of $10,000 would have pro- 
vided full insurance protection to 99.3 
per cent of the accounts, while a 
maximum of $25,000 would have 
provided full protection to 99.7 per 
cent of the accounts. Under existing 
law 98.4 per cent of the accounts are 
estimated to be fully protected by 
insurance. 


The Prospect for 
New Government Securities 





Banks and other private investors 
will be called on to purchase some 
$2,000,000,000 in new government 
securities during the coming fiscal 
year under the fiscal program set up 
by the President’s annual budget. 

During the fiscal year ending June 
30, 1940, the Treasury will incur a net 
deficit of $3,326,000,000, but not all 
of this deficit will be covered by 
market operations since government 


investment funds are expected to 
absorb approximately $950,000,000. 
Moreover, the President has recom- 
mended enactment of additional taxes 
to raise approximately $425,000,000 
to cover increased national defense 
appropriations and farm benefit pay- 
ments. During the balance of the 
present fiscal year the Treasury will 
need to borrow something like $1,000,- 
000,000, and the deficit for the fiscal 
year ending June 30, 1939, is estimated 
in the budget at $3,972,000,000. These 
borrowings will be in addition to the 
refunding of maturing Treasury securi- 
ties. 

For the coming fiscal year the 
President’s budget estimates receipts 
at $5,669,320,000, an increase of 
$149,250,000 over the estimated reve- 
nues for the fiscal year 1939. This 
figure is based on the assumption that 
Congress will follow the President’s 
recommendation of continuing the 
manufacturers’ excise taxes which 
otherwise would expire on June 30, 
but does not include the enactment of 
any new taxes. Expenditures con- 
templated by the budget for fiscal 
year 1940 (exclusive of expenditures 
for debt retirement and those payable 
from postal revenues) total $8,995,- 
663,200, which is $496,666.000 less 
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than the amount estimated for the 
1939 fiscal year. 

On the basis of these estimates the 
gross public debt on June 30, 1940, will 
be $44,457,845,210. or close to the 
statutory debt limit of $45,000,000,000. 
In view of this it is probable that the 
administration will ask Congress to 
increase or remove the limit on the 
national debt. 


A Re-examination 
of the Silver Policy 





A re-examination of the govern- 
ment’s silver policy probably will be 
made by Congress during the present 
session. 

Senator John G. Townsend, Jr., of 
Delaware is sponsor of a resolution 
to create a joint Congressional com- 
mittee to investigate the silver pur- 
chase program and make recommenda- 
tions to Congress, and to suspend the 
further purchase of foreign silver dur- 
ing the investigation. Whether or not 
this resolution is adopted, however, 
Congress will have the question before 
it since the gold reserve act, under 
which the President is authorized to 
set the price of silver, expires June 30, 
1939. The President (See page 32) 








RESERVE AGENT: F. H. Curtiss, Boston. 


year term: F. H. Curtiss, Boston. 


Beardsley Ruml, New York. Crass “C" 
Beardsley Rum], New York. 


New York. 


RESERVE AGENT: 


Cincinnati, Ohio. 


Pittsburgh Branch—DrreEctTor, Two-year 
Pittsburgh. 


FEDERAL RESERVE BANK OF NEW YORK—CHAIRMAN AND FEDERAL 
RESERVE AGENT: Owen D. Young, New York. DEPUTY CHAIRMAN: 
DrreEctor, Three-year term: 


Buffalo Branch— Director, Three-year term: M. B. Folsom, Rochester, 


FEDERAL RESERVE BANK OF PHILADELPHIA—CuairRMAN AND 
FEDERAL RESERVE AGENT: Thomas B. McCabe, Swarthmore. Pennsy]- 
vania. Derpury CHAIRMAN: Francis Biddle. Philadelphia, Pennsylvania. 


FEDERAL RESERVE BANK OF CLEVELAND—CHAIRMAN AND FEDERAL 
George C. Brainard, Youngstown, Ohio. DEPUTY 
CHAIRMAN: R. E. Klages, Columbus, Ohio. Crass ‘‘C’’ Director, Three- 
year term: James C. Stone, Lexington, Kentucky. 


Cincinnati Branch—DrREctor Two-year term: Alexander Thomson, 


term: George T. Ladd, 


Federal Reserve Appointments 


Appointments and designations in the Federal Reserve banks and branches for the vear 1939 have been 
made by the Board of Governors of the Federal Reserve Svstem as follows: 


FEDERAL RESERVE BANK OF BOSTON—CuairRMAN AND FEDERAL 


Deputy CHAIRMAN: H. S. 
Dennison, Framingham, Massachusetts. Crass ‘“‘C’’ Drrector, Three- 


Chicago. 


Detroit Branch— Director, Three-year term: L. W. Watkins, Man- 


chester, Michigan. 


Rock. 


Sherard, Mississippi. 


FEDERAL RESERVE BANK OF CHICAGO—Deputy CHAIRMAN: R. E. 
Wood, Chicago. Crass ‘‘C” Director, Three-year term: R. E. Wood, 


FEDERAL RESERVE BANK OF ST. LOUIS—CuairRMAN AND FEDERAL 
RESERVE AGENT: W. T. Nardin, St. Louis. DEputTy CHAIRMAN: Oscar 
Johnston, Scott, Mississippi. 


Louisville Branch—Drrector, Three-year term: J. B. Hill, Louisville. 
Little Rock Branch—DireEctor, Three-year term: H. H. Tucker, Little 


Memphis Branch—Director, Three-year term J. Holmes Sherard, 


FEDERAL RESERVE BANK OF MINNEAPOLIS—Deputy CHAIRMAN: 
. W. C. Coffey, St. Paul, Minnesota. 


Helena Branch—DrreEctor, Two-year term: Alex Cunningham, Helena. 


FEDERAL RESERVE BANK OF KANSAS CITY—CuaIrRMAN AND FEDERAL 
RESERVE AGENT: Robert B. Caldwell, Kansas City, Missouri. DEpuTyY 
CHAIRMAN: J. J. Thomas, Seward, Nebraska. Crass ‘“‘C’”’ DirEcTor, 
Three-year term: J. J. Thomas, Seward, Nebraska. 


Denver Branch—DrreEcror, Three-year term: J. B. Grant, Denver. 








FEDERAL RESERVE BANK OF RICHMOND—CHaIRMAN AND FEDERAL 
RESERVE AGENT: Robert Lassiter, Charlotte, North Carolina. DEpuTY 
CHAIRMAN: W. G. Wysor of Richmond. 


Baltimore Branch—Drrector, Three-year term: W. Frank Thomas, 
Westminster, Maryland. 


Charlotte Branch—Director, Three-year term: George S. Harris, 
Charlotte, N. C. 

FEDERAL RESERVE BANK OF ATLANTA—CHAIRMAN AND FEDERAL 
RESERVE AGENT: Frank H. Neely, Atlanta. DEPUTY CHAIRMAN: J. F. 
Porter, Williamsport, Tennessee. Crass ‘“‘C’’ Director, Three-year term: 
Frank H. Neely, Atlanta. 


Birmingham Branch—DireEctor, Three-year term: 


Donald Comer, 
Birmingham. 


Jacksonville Branch—DrreEcror, Three-year term: Robert H. Gamble, 
Jacksonville. 


Nashville Branch—DirkEctor, Three-year term: Clyde B. Austin, 
Greeneville, Tennessee. 
New Orleans Branch—DrrReEctTor, Three-year term: Alexander Fitz- 


Hugh, Vicksburg, Mississippi. Two-year term: E. F. Billington, Meridian, 
Mississippi. 


Oklahoma City Branch— Director, Three-year term: Clarence Roberts, 
Oklahoma City. 


Omaha Branch—Direcror, Three-year term: R. E. Campbell, Lincoln, 
Nebraska. 


FEDERAL RESERVE BANK OF DALLAS—CuairRMAN AND FEDERAL 
RESERVE AGENT: J. H. Merritt, McKinney, Texas. DrpuTy CHAIRMAN: 
Jay Taylor, Amarillo, Texas. Crass ‘‘C’’ Director, Three-year term: 
J. H. Merritt, McKinney, Texas. 

El Paso Branch— D1reEctTor, Three-year term: F. M. Hayner, Las Cruces, 
Mew Mexico. 


Houston Branch—DirrectTor, Three-year term: H. Renfert, Galveston, 
Texas. 


FEDERAL RESERVE BANK OF SAN FRANCISCO—DEeEputy CHAIRMAN: 
St. George Holden, San Francisco. 


Los Angeles Branch—DireEctor, Two-year term: W. S. Rosecrans, 
Hermosa Beach, California. 


— Branch—DIrEcrTor, Two-year term: A. E. Engbretsen, Astoria, 
regon. 


Salt Lake City Branch—Drrector, Two-year term: John Thomas, 
Gooding, Idaho. 


Seattle Branch— Director, Two-year term: Fred Nelsen, Seattle. 




















18 


ANK pay roll records are up for 
B consideration. They are up cur- 

rently to meet the requirements 
of the wage and hour provisions of the 
Fair Labor Standards Act or, more 
specifically, they are being brought up 
by bank operating men who face the 
problem of fitting the requirements of 
the wage-hour law, together with the 
present and prospective requirements 
of other laws affecting the pay roll, 
into their banks’ pay roll set-up. 

So far as the wage-hour law is con- 
cerned, many banks feel they are in 
the somewhat ludicrous position of 
being obliged to conform to its pro- 
visions without being able to find out 
whether or not they are subject to it. 
Nevertheless, authorities in the bank 
field state that it is the part of wisdom 
to conform to the law, and to set up 
the necessary records for hours worked, 
for wages paid and, not the least of 
the problem, to establish a policy for 
the bank on the matter of overtime. 

To fit in all of the points, the pay 
roll accounting plan today needs con- 
siderable tailoring. Consideration must 
be given to all Federal and State 
deductions and reports, to the require- 
ments of the Revenue Act, to the 
Social Security Act and its likely 
amendments, and to State Unemploy- 
ment Compensation laws. In addition, 
consideration must be given to the 
bank’s preferred method of salary 
disbursement, to the number of em- 
ployees and branches if the bank 
operates a branch-system, and to any 
other individual factors that exist 
within the institution. 

Perhaps it would be well to add that 
it might be a good idea not to expect 
too much wear from the pay roll plan 
that is set up. This year’s style may 
be obsolete by next year. 

With the listing of these require- 
ments and reservations, we are glad to 
present the records worked out at 


Daily Time Register Sheets, shown at the 
right, have been put into use for every- 
one in the bank except officers. The 
specimen above is used by assistants to 
officers, department managers, and 
others who are exempt, and does not 
provide space for overtime. The speci- 
men below is used by all other employees 
and shows overtime 
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Keeping the bank's 


Wace-Hour Recorp 


By 
JULIAN HALL 


Assistant Cashier, The Detroit Bank, Detroit, Michigan 


Relating how one bank has met the problem 
of fitting requirements of the wage-hour 
law, along with records required by other 
legislation, into a modern pay roll system 


The Detroit Bank for what assistance 
they may be to other banks. For the 
background to our plan we should 
state that our bank has 600 employees 
and 29 branches. We use four records. 
They are: 1. A set of daily time register 
sheets to record the employee’s work- 
ing time. A pay roll sheet for list- 


ing the names of employees alpha- 
betically, either by department or by 
branch, and showing the salaries paid 
each. 3. An individual earnings record 
for each employee showing the details 
of the amounts earned by each em- 
ployee during the year. 4. A state- 
ment of earnings and pay deductions 
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© THE DETROIT BANK 
diiteilaade (ATTACH SIGNED PAY RECEIPTS AND RETURN TO PERSONNEL DEPARTMENT PROMPTLY IN SEALED ENVELOPE.) 
REGULAR DEDUCTIONS NET 
PAY TO vi SALARY siege ins F.O.A.8 wsurance | v&t.com.FD.| ADVANCES] savincs | Loans einai SALARY 
JOHN DOE 10 JAN 15 39 70.00 1.20 10.00} 5.00! 6.50 47.30 
TRANSIT 
RICHARD ROE 9 JAN 15 39 62.50 1.20 3.00 58.30 
TRANSIT 
MARY SMITH 13 JAN 15 39 50.00 60 2.50 46.90 
TRANSIT 
Fe SEMI-MO. SALARY | OVERTIME RATE }——— DEDUCTIONS NAME 
F.9o.A.8. INSURANCE O£T. COM. FD. | ADVANCES SAVINGS LOANS John Doe 
Forward 70.00 1.102 1.20 2.00 ‘5,00 | 6.50 
2- 1-39 75.00 L128) 1.80 2.00 5.00 | 6.50 
INDIVIDUAL EARNINGS RECORD 
THE DETROIT BANK 
FORM 777 
DATE aay OVERTIME [F oa.s. a ree = Se .——- LOANS MHSCELLANEOUS SALARY EARNINGS 
JAN 15 39 70.00 1.20 10.00} 5.00/ 6.50 47.30 70008 
JAN 31 39 70.00 2.00 5§.00/ 6.50 56.50 140.004 
| FEB 339 4.13 4.13 144.134 
} FEB 15 39 7S.00 1.80 5.00/| 6.50 61.70 219.13¢ 
FEB 28 39 75.00 2.00 §.00| 5.00| 6.50 56.50 294.134 
MAR 339 2.36 2.36 296.494 
— — MAR 15 39 75.00 1.80 5.00/| 6.50 61.70 371.49 
MAR 31 39 75.00 2.00 5.00; 6.50 61.50 446494 
Paid To: 
% a 
; John Doe 10 
This grouping of forms shows the Pay Transit Dept. 
Roll Record, the Individual Earn- kL. sd 
ings Record, and the statement of S.C nee tate om a 
earnings and deductions for em- pave || SULA | overrime | ; we At NM hci : | misceuameous | = g NET 
ployees. The earnings record shows a en ape eal nee Loe cou.re_| avances sag A”. PERE ST Ree cs aT 
how overtime may be entered and | 0.0 ‘wo | | 47.30 
carried into total gross earnings Exan *. Bh cote Ss ai oe : ieee - ° neeire TEE AIRY bx 
RETAIN THIS STATEMENT as a record of your earnings and pay deductions. 
that is delivered to the employee THE DETROIT BANK 
and that may be retained by him 
as his record of salary received. SRS 
The first of these records that Bods 
2 . = . e ® LESS CREDITS 
comes into use is the daily time sess corours | 
register. This meets the require- DATE monty Snes ENTERED Lerr SOC. SEC, NO. NAME 
ments of the wage-hour law for pamens 140.00 1.680,00 | June 1, 1930 00-00-0000 John Doe 
2- 1-39 160,00 1,809.00 
an accurate record of each em- ‘ 
ployee’s working time. It has 
been put into use for everyone 
in the bank except officers. The 
form is check size and it is 





printed in two variations. One 

is used by assistants to officers, 
department managers, branch 
managers and assistant managers, all of 
whom are exempt under Section 13 
of the Act which states that it 
“shall not apply to any employee 
employed in a bona fide executive, 
administrative, sapacity. The 
other form is used by all employees 
not exempt. The first is printed on 
green stock and the second on white 
so as to separate quickly the exempt 
employees. The form for employees 
not exempt makes provision for over- 
lime. In fact overtime is computed 
on these slips which then become the 
posting tickets. 

To insure the accuracy of the time 
register sheets, they are kept under 
the control of, and, wherever possible, 
tilled in in the presence of the depart- 
ment or branch manager. Usually 
they are kept on the manager’s desk 
throughout the day and the time is 


entered there by the employee as he 
begins and finishes work. Explicit 
instructions have been given to the 
entire staff that all of each employee’s 
working time, but only his working 
time is to be entered. The employee 
registers when he actually starts and 
finishes work, which is not necessarily 
the time of his arrival or departure 
from the bank. For example, some 
employees arrive earlier than neces- 
sary for various reasons. Others 
remain at the bank after work to 
study for evening classes. Such time 
is not included. On the other hand, 
any employee who is required to 
report at a specified hour in the 
morning or to wait until a certain 
time in the evening before leaving is 
construed to be on duty, even though 
not actually occupied, and his time is 
therefore included. 


Time spent by employees in helping 
to prepare statements at the end of 
the month or in making pick-ups and 
deliveries between the main office and 
branches, or from one branch to 
another, is listed in the column 
labeled “‘extra time.”” Another column 
is provided for an explanation of 
absence during business hours. The 
week listed on the daily time register 
starts with Sunday so that employees 
such as auditors, who occasionally find 
it necessary to work on that day may 
make the time up later in the week 
and keep within the forty-four hour 
maximum. 


ACH employee computes his own 
working time daily and totals it at 
the end of the week. He then signs 
the slip, certifying its correctness. 
The manager checks the (See page 35) 
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HERE was a glow coming out 
of the transom of the directors’ 
room one morning as Director 
Clutchbill entered the Ferndale Na- 
tional. Glancing inquiringly at the 
transom the old gentleman began un- 
winding the tippet from around his 
ulster collar. 
“*Sh-h-h!”’ 


Mr. Clutchbill stopped and held 
motionless. 

“It’s me, over here!”’ 

‘“‘Heh?” breathed Mr. Clutchbill 


backing around till he caught sight of 
Cashier John Atwood’s face protruding 
from the quarter-open door of the 
front office. 

““There’s a strange man waiting to 
see you in there!’ John nodded 
vigorously toward the directors’ room. 

‘“‘What’s that? Stranger, you say?” 
Mr. Clutchbill untangled his tippet 
with a snap and edged into the front 
office. 

“‘Ha-rooph,”” came a_ shrill cough 
from the directors’ room. 

“That’s him. He’s done it several 
times.” 





soveee 
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Director Clutchbhill 


LocaTes @ LEGACY 





The wily director puts a finger on the 
solution of the mystery . .. with the aid 
of a forked divining rod that gives an 


important clue to the hidden securities 


By 
FRED COPELAND 


Cashier, The Randolph National Bank, Randolph, Vermont 


Illustrated by Harold Flucke 


*“Confound it! Who is the fellow? 
What’s his name?” 

“It’s,” John turned a piece of paper 
around on his desk, “It’s Cicero 
Chercher, K. C., of Chercher & 
Trouver, Barristers, Place d’Armes, 


Montreal.”’ 
*“Chercher! 


want?” 


Hm-m! What’s he 






























*‘He wants to know if a man by the 
name of Suzor St. Or ever had a safe 
deposit box or an account here. I told 
him no such feller ever did, but now 
he wants to see someone older con- 
nected with the bank.” 

“Why, he means that old feller 
that’s been coming down here from 
Montreal for twenty years to what he 
called a shooting lodge up on Sycamore 
Ridge.” 

“Yeah, I knew who he meant. 
We’ve got his name on more’n a dozen 
notes with farmers up that way. He 
was supposed to be rich, but has no 
box and no account.” 

“Him. I wonder what’s happened.” 

**Ha-rooph!”’ 

John jumped, and screwed his head 
around. “‘That’s him again.” 

“T’ll go in and see what ails him.” 


Upon entering the directors’ room 

Mr. Clutchbill encountered a gentle- 
man in late middle-life wearing side- 
burns of an almost extinct French 
pattern; they dropped in a thin line 
from the earlock to the base of the 
ear, then flared out into an inverted 
morning-glory. He wore a_ black 
ulster, a creased beaver hat, and 
thick-lensed eyeglasses. 

Mr. Clutchbill bowed, explained he 


A hasty inspection of the document 
showed Mr. Ctlutchbill that _ the 
stranger was administrator of the 
estate of Suzor St. Or 
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Not until Amos got clear back to the lofty wrought-iron gate did he hesitate. 


was a member of the board, and sat 
down lightly in a chair nearest the 
rear exit. 

““My name, as you will observe, is 
Cicero Chercher,” stated the stranger, 
passing over a document. 

A hasty inspection of the paper 
showed Mr. Clutchbill that Mr. 
Chercher was a duly appointed ad- 
ministrator of the estate of Suzor 
St. Or, deceased. 

*“‘Hm-m, I had no idea old St. Or 
had passed out.” 

“It has been proved he was burned 
to death in his hunting lodge in Quebec 
province.” 

“Hunting lodge in Quebec?’ spoke 
up Mr. Clutchbill. ‘“‘His hunting lodge 
was up on Sycamore Ridge not more’n 
three miles from here.” 

“He had a hunting lodge in both 


places,” revealed Mr. Chercher. “He 
was rated wealthy. Everything was 
burned at the Quebec lodge. As a 


representative of his heirs I am en- 
deavoring to discover where his prop- 
erty is, if any. No safe deposit box or 
bank accounts have been found in 
(Quebec province. Did he have any 
ut this bank?’ 

“None. I only wish I could say he 
had. He was on about a dozen notes 
here with farmers, running up to 
$2,000.” 

“Exactly,” nodded Mr. Chercher. 
“It was his practice. He also signed 
with farmers in Quebec. He did so, 
we expect, so that he could feel free 





to roam their land in the pursuit of 
game.” 

“Well,” mused Mr. Clutchbill, “‘l 
am naturally beginning to wonder 
how we’re going to get the money out 
of our notes.” 

“‘He was eccentric,” Mr. Chercher 
rejoined. ‘“‘We find evidence in a 
Montreal bank he was once heavily 
in high grade bonds. No coupons have 
gone through for nearly two years at 
that point.” 

“How about going up to Sycamore 
Ridge and poking around a little,” 
hinted Mr. Clutchbill. 

“T doubt if anything is buried. We 
dug up the entire Quebec garden and 
found nothing.” 

“T could get Amos _ Underhill,” 
offered Mr. Clutchbill. ‘‘He operates a 
forked hazel twig. Don’t know if it 
would work on buried treasure, but 
I’ve known him to actually locate 
water and old pipe lines where no one 
would believe there was one.” 

“Ah, a mystic!” breathed Mr 
Chercher feeling delicately of his right 
sideburn. ‘Perhaps just what we 
need; it takes one mystic to catch 
another.” 

“Til get him!” nodded Mr. Clutch- 
bill. 

“If we find no clue in the lodge we 
could give him a try,”’ admitted the 
lawyer. 

Going out 
Mr. Clutchbill 


into the front office 
leaned over Cashier 


John Atwood’s desk, 


“‘Something queer here!’’ he shouted 






*T want you to try and locate Amos 
Underhill. We’re goin’ up to the old 
Suzor St. Or shooting lodge.” 

About an hour later Oliver Bero’s 
village taxi was seen carting out of 
town Mr. Clutchbill, Mr. Cicero 
Chercher, K. C., Mr. Amos Underhill 
and a forked hazel-wood divining rod. 
Churning grimly, the hind wheels of 
Mr. Bero’s taxi pushed its strange 
assortment of passengers up and along 
the brow of a noble ridge overlooking 
the deep valley where Ferndale Village 
lay. 


HERE on this lofty ridge Mr. Bero 

stopped beside the highway. To 
the east a bit back from the road was a 
rather artistic hunting lodge built of 
peeled pine logs, now weathered to a 
mellow dark amber. Four windows, 
with their many old-fashioned panes, 
looked out over the wall of mountains 
across the valley to the west. The 
lodge sat wholly in the open. But 
adjoining the lodge on the south was 
a walled flower garden. The lovely 
richness of Elizabethan. brick faintly 
tinged with red led away in a lofty 
height out and around east of the 
lodge. Where it left the lodge wall the 
scrollwork of a wrought-iron gate 
lifted its delicate elegance. Such was 
the hunting lodge of the late Suzor 
St. Or, sportsman, artist and scholar. 

“Eh, Mr. Bero,” said Mr. Clutchbill 
when all’ were out, “I want you to 
drive along to the next (See page 30) 
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Services of 
Bank Libraries 

In the belief that a well-read staff is 
«a requisite of modern banking, the 
Canadian Bank of Commerce and the 
Royal Bank of Canada have estab- 
lished up-to-date circulating and refer- 
ence libraries at their head offices in 
Toronto and Montreal, respectively. 

The libraries are designed to give 
the approximately 12,000 employees 
of the two banks an opportunity to 
study books on modern banking prac- 
lices, on present-day economics and 
finances. And since bank employees 
from messengers to executives fre- 
quently talk to customers, the banks 
urge their employees to read from their 
libraries modern books of travel, 
biography, science, various forms of 
government, hobbies. Books on cur- 
rent event topics are likewise available 





CANADIAN BANKING 








for these bank employees, so that they 
can intelligently converse with cus- 
tomers when need be on a variety of 
subjects. 

Also the libraries are designed for 
reference by staff members throughout 
the service of the two banks. This 
includes branches in the Dominion, 
the United States, Central and South 
America, and Great Britain. Banking 
problems which may crop up in the 
head office or the branches of the bank 
can be referred to the library staffs for 
answer and for research. Periodicals, 
pamphlets, clippings of all sorts on 
financial topics from all parts of the 
world, and especially from Canada, 
are kept on file at the libraries. 

The world-wide ramifications of the 
business of the two banks make it 
essential that top ranking executives 
keep in close touch with world develop- 





Above: Library at head office, Royal Bank of Canada 
Below: Canadian Bank of Commerce library at Toronto 


AW for) THERM 
\w T 7 


t 
i 





Wevme | 
WE Ee 
\ 


| 


i, x 





MONTAGNES 


ments, not only through the bank’s 
own branches and correspondents, but 
also through the wide variety of 
publications available throughout the 
world. You will find books on subjects 
far from banking on the desks of the 
executives of these banks, showing 
their wide reading of world events in 
all fields to keep them better posted 
for their bank operations. 

An idea of the size of the libraries 
can be had from the figures of the 
Royal Bank, whose librarian states 
that there are approximately 13,500 
catalogued books and pamphlets on 
file, that the library subscribes to 500 
periodicals and maintains 58 drawers 
of clippings. 

The Bank of Commerce library is 
run by an able staff of four. The 
Royal Bank library has a staff of six 
including two trained librarians and 
an economist. The libraries jointly 
circulate about 22,000 books a year 
among the bank employees, and add 
annually about 1,500 volumes to their 
shelves. A small amount of modern 
fiction is carried if it illustrates modern 
living and social conditions. 


OTH libraries issue monthly mime- 

ographed listings of new books, maga- 
zines and pamphlets, which are mailed 
to personnel or branches. They send 
books throughout the service on a 
two-week loan basis, without charge. 

The libraries are open to customers 
and to the public, and while no new 
business can be directly traced to this 
service, it is credited with building 
good will. Both libraries also work 
closely with the statistical departments 
which draw up the monthly bulletins 
of the banks on business conditions. 

Some of the other Canadian banks 
have small circulating libraries of 
books on banking, and some maintain 
only a small reference library for use 
at the head office. It is understood 
that the two main bank libraries are 
drawn on at times by the other banks 
for special information. 

The Dominion’s central bank, the 
Bank of Canada, maintains a library 
of 1,500 volumes on economic subjects. 
and files of selected newspapers and 
financial periodicals. It keeps up-to- 
date statistics on the economy of 
Canada and leading nations through- 
out the world. In addition its staff 
of three librarians keeps clippings and 
pamphlets on current economic infor- 
mation. The Bank of (see page 43) 
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Court Decisions.... 


Bank liability for mistake in dishonoring depositor’s check 
... An unusual case of usury... Does cancelled note necessar- 
ily mean cancelled debt?... Added signature invalidates note 


Dishonored Check 


When a bank dishonors a depositor’s 
check when he has sufficient money 
on deposit to meet it, ordinarily the 
bank incurs no liability unless the 
depositor can show that he actually 
suffered damage as a result of the 
bank’s action. The danger in such a 
situation is that a depositor may 
incur serious loss by reason of the 
dishonor of his check, and the bank 
is liable for that loss. 

Recently, a depositor’s check pay- 
able to an insurance company for a 
premium on a life insurance policy 
was dishonored by the bank although 
there was sufficient money in the 
account to pay the check. As a result 
of this wrongful dishonor of the check, 
the life insurance policy was forfeited. 
The depositor accordingly sued the 
bank for this damage resulting from 
the dishonor of his check. 

‘The relationship between the bank 
and the depositor,” said the Texas 
court, “‘was that of debtor and credi- 
tor, the bank impliedly contracting 
With the depositor to pay all of his 
checks to the extent of his account. 
The evidence showed that as the 
result of wrongful dishonor of the 


By 


CHARLES R. 
ROSENBERG, Jr. 


Member of the Bar of Pennsylvania and of the 
District of Columbia 


depositor’s check, the insurance policy 
was forfeited, and in the exercise of 
ordinary care the bank should have 
known that the dishonor of the 
premium check would naturally or 
probably result in the forfeiture of the 
insurance policy.” 

In this particular case the court 
ordered a new trial on other grounds. 
However, the case illustrates that when 
a bank wrongfully or mistakenly dis- 
honors a depositor’s check, it may 
become liable for so-called ‘“‘conse- 
quential’” damages—those damages 
to the injured party which follow or 
flow from the wrongful act. (Roe vs. 
Best, 120 Southwestern Reporter, 
Second Series, 819.) 


Curious Usury 


That usury in a transaction may 
turn up in a perhaps unexpected form 


is illustrated by a recent Missouri case. 

When a finance company’s borrower 
was unable to pay either interest or 
principal, the company took in place 
of the original note a renewal note 
for the sum of the interest and principal 
of the first note. There followed a 
series of such renewal notes, each one 
being for an amount equal to the 
principal and accrued interest on the 
preceding note. Finally the company 
brought suit on the last renewal note, 
which was apparently the fifth in the 
series. 

The defense was made that the note 
was usurious to the extent that it 
called for interest on the face amount 
and part of that face amount was 
accrued interest at the full legal rate 
on the original principal. Thus the 
effect of interest on interest was to 
require the borrower to pay higher 
than the legal rate when computed on 
the original principal of the loan. 

Thus a loan of $100 bearing interest 
at the legal rate of 6 per cent would 
amount to $106 at the end of the year. 
A renewal note in the sum of $106 
bearing interest at 6 per cent would 
give the lender a higher rate than the 
legal interest of 6 per cent on the 
original $100. The court (See page 38) 
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SHIRLEY S. FORD... Mr. Ford was elected president of the Northwestern National 
Bank & Trust Company, Minneapolis, Minnesota, at the annual meeting January 10, succeed- 
ing Theodore Wold who assumed the chairmanship of the board of directors. Mr. Ford 
was a vice-president of the Northwest Bancorporation, with which he became associated in 
1934. From 1930 to 1934 he was vice-president of the United States National Bank, Omaha, 
Nebraska. Deposits of the Northwestern National Bank & Trust Company increased approxi- 
mately $12,000,000 during the past year, bringing the total well over $121,000,000. 


CHARLES E. SPENCER, JR. . . . Vice-president of The First National Bank of Boston, 
Massachusetts, since 1920, Mr. Spencer on December 22 was elected to the position of presi- 
dent. He succeeds Philip Stockton, who was elevated to chairman of the executive committee. 
Before joining The First National Bank Mr. Spencer was successively connected with the 
National Bank of New Jersey, the National Bank of Commerce, New York, the National Bank 
of Commerce, Kansas City, Missouri, the Trust Company ot 
America, New York, the Colonial Trust Company, Waterbury, 
Connecticut, and the Federal Reserve Bank of Boston, where 
he was deputy governor. He is a member of the executive 
council of the A. B. A. 


WALTER G. KIMBALL ... At the annual meeting ot 
the board of directors of The Commercial National Bank 
and Trust Company of New York, Mr. Kimball was advanced 
from senior vice-president to president. Herbert P. Howell, 
president, was elected chairman of the board. Mr. Kimball 
has had broad experience in the New York banking field. 
He joined The Commercial National Bank and Trust 
Company, as vice-president, when it was formed in 1928, and 
became senior vice-president in 1936. 


J. S. POMEROY... Mr. Pomeroy is general chairman 
of the committee on arrangements for the American Bankers 
Association Regional Conference to be held in Minneapolis 
February 23-24 under the joint auspices of the Minneapolis 
Bankers Association and the Minneapolis Clearing House 
Association. Mr. Pomeroy is vice-president of the First 
National Bank and Trust Company of Minneapolis, president 
and director of the Bloomington-Lake National Bank of 
Minneapolis, and manager of the Minneapolis Clearing House 
Association. 


AVERY G. CLINGER ... Mr. Clinger, president of 
The Ohio National Bank of Columbus, is general chairman of 
the regional conference to be held at Columbus, Ohio, 
February 9 and 10. Bankers from 5,976 banks in 12 states 
and the District of Columbia have been invited to attend. 
Mr. Clinger is chairman of the public relations and educational 
committee of the Ohio Bankers Association, and is a member 
of the council of administration. 


FRANKLIN WILLS HANCOCK, JR. ... Vice-president 
Garner is shown below congratulating Mr. Hancock on his 
appointment to the Home Loan Bank Board. As a member 
of the House of Representatives from North Carolina, from 
1931 to 1939, and as a member of the banking and currency 
committee of the House, Mr. Hancock took an active part in 
the drafting and passage of the Federal Home Loan Bank 
Act and the Home Owners’ Loan Act. 


SHIRLEY S. FORD 
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BANK OF SMITHTOWN endorses 


BRANDT COUNTER ann PACKAGER 



















eel | @ The unsolicited letter of endorsement by the 
| Bank of Smithtown, Smithtown, L. I, N. Y., 
| reproduced here, is a strong tribute to the Brandt 
—AA\\ieer = | Coin Counter and Packager because, being 

\ | unsolicited, it is uninfluenced, unbiased. 
Bank OF SMITHTOWN | @ This letter expresses the opinion of many 
sururown Bnawen. Lt | other banks that have installed the Brandt hand 

— operated Counter and Packager. 
December ©» 
| @ This equipment has proven itself to be a 
prenat automatic Caenist — | machine of the same high quality and perform- 
pungnre in | ance as the Brandt Automatic Cashier which 
gg nave, been, users oF egy a nave Loeet | has been on the market since 1890. Because of 
cesnsers fo nighiy etintetee fo ore with © | the time saved by the Brandt Coin Counter and 
toon, your solesntt S¢Cahoy an piscine | 


head no = from pest 
x companys = ood product 

order with your See’ ula depend 
e 


Packager, because of its unfailing accuracy and 
creertence het We Shue organization: | very durable construction, the number of 
alas very truly yours | machines sold has been increasing steadily. 
eee e The Brandt Counter and Packager is priced 
conservatively and within the reach of all banks 
—it will pay for itself many times over through 
the savings it effects. 


@ Write for full information or a free trial. 





The above letter reproduced with the permission of 
the Bank of Smithtown, Smithtown, L. I., N. Y 


Both Hand and Electrically 
Operated 


Brandt Coin Counters and Packagers 
can be supplied both as hand and 
electrically operated machines han- 
dling all denominations of coins from 
pennies to silver dollars inclusive. 
They will count coins continuously 
into coin bags or in set quantities of 
10, 15, 20, 25, 30, 35, 40, 45 and 50. 


Other BRANDT Products: 


Brandt Automatic Cashiers 


Brandt Coin Sorting and Counting 
Machines 


Coin Storage Trays 
Coin Wrappers and Bill Straps 


BRANDT HAND OPERATED COUNTER AND PACKAGER 


BRANDT AUTOMATIC CASHIER COMPANY, watertown, wisconsin 


Manufacturers of Coin Handling Equipment Since 1890 
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How to 


INCREASE 
YOUR BANK'S 
NET PROFIT 


Your bookkeeping and ac- 
counting machines may be the 
last word in efficiency. But 
what about your forms? Are 
they as modern as your office 
machines? If you want to in- 
crease net profit use Rediform 
Continuous Interleaved Forms 
with their one-time carbons. 
Check up on their possibilities. 


FREE! New bulle- 
tin BC-590 shows 
how Rediform Bus- 
iness Forms and 
Approved Methods 
can benefit you, 
Write nearest ad- 
dress below. 





Rediform 


BUSINESS FORMS 


j 






Pacific Manifolding Book Co. Inc., Emeryville, Cal. 
Cosby-Wirth Manifold Book Co., Minneapolis Minn. 
Burt Business Forms, Limited, Toronto, Ontario. 




























TRANSFER CASES FOR 
EVERY STORAGE NEED 


Use Globe-Wernicke transfer cases for 
economical and efficient storage filing... 
there are 31 different styles and sizes... 
built to give long, useful service and 


complete satisfaction. 


Before you buy storage or transfer cases 
consider the purpose for which they are 
to be used—whether for storage or occa- 
sional or frequent reference to contents. 
Our local dealer will gladly recommend 


the case that fits your individual needs. 


Globe-Wernicke 


Cincinnati, Ohio 
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The BOOKLET 


COUNTER 











Booklets listed below are all published by nationally-known institutions 
and are offered without charge or obligation to bank officers. Address 
your requests, on the bank’s letterhead, to The Editors, The Burroughs 
Clearing House, Second Blvd. and Burroughs Ave., Detroit, Michigan 


New Booklets 


ARE YOU ASKING THESE QUESTIONS 
ABOUT YOUR BUSINESS? .. . This book- 
let, prepared by a prominent firm of manage- 
ment engineers, lists some of the perplexing 
problems confronting business organization, 
and describes what its experts can do in im- 
proving methods, policies and profits. A 
helpful booklet for bank officers to show some 
of their customers. 


ROTARY RECORD SYSTEMS ...A 
twelve-page sales folder presenting new rotary 
file equipment which in effect combines several 
box files on a single wheel. This wheel will 
accommodate from 1,000 to 25,000 card 
records, and is removable in segments. 
Illustrated are actual bank installations in 
teller cage, bookkeeping department, 
mailing department. 


ARE BANKS LIABLE? .. . Some interest- 
ing court decisions on the question of bank 
liability for property stolen from safe deposit 
boxes. Compiled by The Travelers Indem- 
nity Company, the pamphlet explains how 
banks can escape losses and court litigation 
from this source. 


and 


STOCK REPORTS FOR TRUST 
OFFICERS An impartial financial 
service has compiled a thousand individual 
reports on preferred and common stocks of 
leading listed companies. These give the 
current outlook for each company, earnings 
and dividend prospects, charts on price 
range and trading volume, important income 
and balance sheet statistics, with definite 
buying and selling advice. Samples of any 
six listed companies will be sent with the 
compliments of the publisher. 


Booklets Still Available 


30 “BEST’’ COLLECTION LETTERS... 
At the request of the American Credit 
Indemnity Company, hundreds of business 
concerns of all sizes and types each submitted 
a copy of the best collection letter they had 
ever used. These letters were carefully judged 
and the thirty best were selected for repro 
duction in this booklet. Contains many adapt- 
able ideas that can be passed on to customers. 


YEAR-END REVIEW OF THE BOND 
MARKET ... A study of important develop- 
ments in the bond market, prepared annually 
by Halsey, Stuart & Company, and offered 
here in its complete form. Also upon request 
will be sent a chart which shows how much 
yield must be obtained from wholly or par- 
tially exempt bonds to equal the net yield of 
other securities, the income of which is 
wholly subject to Federal Income Taxation. 


WINTER CRUISES ... Itineraries and rates 
of a number of foremost winter cruises are 
listed in this booklet from the American 
Express travel service. Also on request will 
be sent brochures on travel in South America, 
either for independent or escorted tours. 
These contain information as to transporta- 
tion facilities, passports, visas, costs, and a 
description of outstanding attractions our 
southern neighbors have to offer. 


FIVE WAYS TO BORROW MORTGAGE 
MONEY .. . In this booklet The Dime 
Savings Bank of Brooklyn explains its five 
flexible mortgage plans for home buyers, each 
calling for definite amortization payments. 
At the back of the booklet is a table showing 
payments required to liquidate a $1,000 loan 
under the various plans, and a table giving 
the approximate initial expense in writing 
mortgages of typical amounts. 


SECURITIES ANALYSIS AND SOURCES 
OF INVESTMENT INFORMATION ... 
In response to many requests this address by 
Frank R. Warden, vice-president of Central 
National Bank & Trust Company, Des 
Moines, Iowa, has been published in booklet 
form. Included is a review of the safeguards 
to look for in the purchase of various types 
of obligations. 


FACTS FOR EXECUTIVES ... This 12- 
page booklet describes how substantial sav- 
ings have been realized by banks and other 
businesses in eliminating mailing losses that 
are often hidden and unsuspected. It tells 
how a bank in Boston saves $2,500 annually 
in postage costs, and also how other organi- 
zations have increased the speed and efficiency 
of their mail handling. 


PERFORMANCE FACTS...A _ 64-page 
booklet showing how substantial savings have 
resulted from improved methods of heat 
control. Included are reports from a number 
of banks telling how lower fuel costs have 
been effected; how, for example, a bank in 
Columbus, Ohio, saves over $1,400 annually 
with its modernized heating system. 


THIS BUSINESS OF MANAGEMENT ... 
Reprint of an address by Joseph M. Dodge, 
president of The Detroit Bank, in which he 
considers personal qualities which go to 
make up a successful executive, and dis- 
cusses the technique of management particu- 
larly from the standpoint of banking. 


PROPERTY INSURANCE DIGEST... 
A 16-page booklet which explains the more 
important forms of property insurance such 
as fire, windstorm, hail, explosion, riot, rent 
and rental value, leasehold, business interrup- 
tion, water damage, demolition, etc. 
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Announcement 
OF A FURTHER INCREASE IN CAPITAL 


The National City Bank of Cleve- _ reflects the continuing growth of 
land, in December last, increased this institution since December 
its Capital Stock and Surplus to of 1936, when the Common 
the new total of $13,000,000 Capital Stock was raised to the 
$7,500,000 figure and all Preferred 

Capital Stock has beenincreased Stock was retired. 
from $7,500,000 to $9,000,000 by The increases in capital accom- 
the sale of additional shares and __ plished in1936 and again in 1938 are 
Surplus has been increas- twoimportantstepsin pro- 
ed from $3,250,000 to Potts. sina te the sc 
$4,000,000 by a transfer £1B45 | $ of this bank’s service to 
from Undivided Profits. e Cleveland and the nation- 

The present increase aE al business community. 


shown in this statement. 


THE 


NATIONAL CITY BANK— 
OF CLEVELAND 
Statement of Condition 
DECEMBER 351, 1958 











ASSETS 
Cash and Due from Banks ... . o © « « « « = § $69461,207.33 
United States Government Cbitgeions 7 0 © «© 6 6 + )«|=695,965,099.42 
Other Securities . . - + « 17,349,415.37 
Capital Stock of The Neslonel City Building Co. 4 2,125,000.00 
eee ee ee ee ee 62,028.86 
Loans and Discounts ......... . . +. «+ + 33,720,297.02 
Accrued Interest. . . . i ae 4 457,394.36 
Customers’ Liability on Aueepenees ond eseees aa Credit 2,556,538.89 
Customers’ Liability on Loan Commitments. . ... . 1,212,996.32 
RE ae es ee wr Oe oe eee 120,668.08 
$170,5 10,645.65 
LIABILITIES 
Capital Stock . . . . . . .  «. $ 9,000,000.00 
a a a ae a ee 
Wndivided Profits. ........ 721,303.11 $ 13,721,303.11 
Reserve for Contingencies .......+ +448: 2,118,474.58 
Accrued Interest and Expenses. . . . .... ss 37,230.99 
Deferred Credits and Other Liabilities . . . .... 132,371.30 
Acceptances and LettersofCredit . ........ 2,556,538.89 
Loan Commitments Outstanding . . . ..... - 1,212,996.32 
Corporation, Individual and Bank 
Deposits ....... . . + $115,449,627.81 
Savings Deposits . . . a ae 28,569,110.05 
Trust and Public Depuche eas 6,7 12,992.60 150,731,730.46 





$ 170,5 10,645.65 

NOTE: United States Government Obligations carried at $7,307,407.83 are pledged to 

secure trust and public deposits and for other purposes as required or permitted by law. 
MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
A PERI, SLOTS ANON UNIO SE ERR OT a aN eT 


In writing to advertisers please mention The Burroughs Clearing House 


| Wanted: Business 


Loans 


(From page 11) National Bank and Trust 
Company of Elmira, New York, and 
chairman of the Bank Management 
Commission of the American Bankers 
Association, who recently declared: 

‘“Most of us are well staffed with 
good credit men—perhaps too well 
staffed relative to our present volume 
of business. We are probably equipped 
to handle loans better than any other 
institution in our communities, but 
we are not going to get them by 
wishful waiting. In the ’20’s we built 
up our deposits by aggressive advertis- 
ing and selling. Is it not time we 
used the same tactics to build .up 
our loans? 

*“A bank has but two commodities 
to sell —service and credit. Thousands 


| of advertising campaigns and millions 


of dollars have been spent in educating 
the public to the excellence of bank 
service. Let us not forget, however, 
that we have a second commodity, 
namely, credit, to sell, and upon our 


| ability to satisfy the legitimate credit 


needs of this country depends the 
future of our chartered banking sys- 
tem.” 

Thus a notable advertisement by 
the Central Trust Company of Cincin- 
nati flashes this heading, “I'll show 


| you why it’s good business to borrow 


from the bank, young man!” A busi- 
ness executive, in a hypothetical con- 


| versation with an employee, explains 


how the bank’s line of credit enables 
him to operate his company success- 
fully and pay the wages of his 1,000 
employees. The copy not only publi- 
cizes the fact that the bank stands 


| ready to make local loans to business 
' and industry, but also emphasizes 


that a line of credit properly used can 
help to build profits. 


Tis type of advertising is in itsell 

a definite counter attack to charges 
that banks are not doing their part in 
making loans available. As pointed 
out in “The Wachovia” a publication 
issued by Wachovia Bank and Trust 
Company, Winston-Salem, North 
Carolina, “It is difficult to reconcile 
the pronouncements of certain spokes- 
men who say that bankers are ‘stand- 
ing on the sidelines,’ with factual 
evidence from any sources that bankers 
not only show a willingness to lend. 
but in many cases have adopted 
standard merchandising methods in an 
effort to sell their wares.” 

Two examples of selling bank credi| 
to business come from Columbus, 
Ohio. ‘‘When Opportunity Knocks, 
Be Prepared with Bank Credit.” 
advises The City National Bank and 
Trust Co. “You may have a chance 
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to make a highly advantageous pur- | 7 
chase of raw material. Or you might 

find conditions favorable to immediate 

expansion of your territory. Almost 

overnight any one of a dozen oppor- 

tunities for added profit may present 

themselves. That’s when ready cash 

counts.”” Applications for loans are 

invited. 


The Ohio National Bank in Co- 
lumbus stresses the employment and 
community angle in one of its loan 


advertisements. ‘“‘Working Dollars 
Make Working Men,” reads the head- 
ing, and a sub-head continues: “‘We 
are glad to make loans of all types 
which directly or indirectly promote | 


employment.” Results to the com- : 

munity of bank loans are cited as | A : 

follows: ‘‘When you borrow at any | : 

Ohio National banking office you 

benefit your community as well as 

yourself. We like to make such | 

loans . . . and are making them!” 
Thus banks through a direct defense ‘ 

of their loan position, and by cam- NS 

paigns to sell business loans, are e 

challenging their critics. There is also presenting = 

a current tendency for banks to 

announce more liberal lending policies, 

rather than to point with pride at 


Manretictions “Mew York State Cash Items 


ERHAPS the most outstanding ex- 

ample to date of this third major 
trend in bank advertising has come 
from Bank of America. This far-flung | 
California institution, in outlining the 











mi Y . , . . i ae ° . a ae 
various types of credit now available @ The Marine’s night transit service affords a way 
through its new, more liberal lending | for your bank to save up to 24 hours in presenting 
; service, included long-term loans for a 

commercial and industrial enterprises. | cash items throughout New York State. 
) Amortized time loans in bond or note | 


With very few exceptions, items reaching us prior 


: form were cited as “particularly well 
adapted to the concern desiring to 


| to 1 A.M., will be presented the next business day 
' expand its operations as well as those | — : - 
: desiring to refinance existing obliga- | in 56 New York State cities. 
tions.” : : . ie ce : 
, i oy a ee ee This fast night transit service is possible because 
loan plans for small businesses— | of The Marine Trust Company’s many corre- 
r retailers and manufacturers. In a | : f 
: table it set up requirements for term spondent banks throughout the state and its strat- 
n loans of varying amounts, stating the egic location in the world’s greatest market. 
d Maximum repayment periods in each | ; 
case and the annual net income Cash items for other parts of the United States 
r requirements. : : 
‘ This was somewhat of a pioneering are handled with comparable promptness. Send 
" venture, as loans of this type have | for a copy of our latest Night Transit Schedule. 
a not been covered as yet in the R 
\- general advertising programs of most 
a] banks. 
rat An interesting commentary in this | MARINE a Rt | — 7 
d. connection comes from E. N. Dekker, | 
d assistant vice-president of The Na- | COMPANY OF BUFFALO 
ee tional City Bank of Cleveland, who 
has made an extensive study of term A Marine Midland Bank 
il loans. He writes: ‘‘Long-term credit 
“" can be safely advanced only to 
a established businesses whose past rec- | 
” ord justifies confidence in their future 
id performance, and companies of this | 
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ue type which need long-term accommo- | 
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dations usually feel free to approach 
their banks. 

“It appears, however, that much of 
present-day advertising has gotten 
away from the short-term loan sugges- 
tion and is directed toward the un- 
covering of loans of any nature. In 
other words, most banks simply say 
‘We have money to loan’ without 
indicating the period for which such 
funds will be loaned.” 

While not offering to extend long- 
term credit to business, the First 
Citizens Bank and Trust Company, of 
Utica, New York, has stated in its 
advertising that the Reconstruction 
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Finance Corporation is now making 
loans of this type —and that the bank 
is anxious to help any local business 
man secure such financing. “In order 
to co-operate with you and the Recon- 
struction Finance Corporation,” the 
bank asserts, “‘we are prepared to give 
you all the information about these 
loans and to help you complete the 
necessary application.” 

Hearty approval of the recent 
advertisements by banking institutions 
in answer to the criticism that they 
have refused to lend is voiced by 
Irland McK. Beckman, Secretary of 
Banking of Pennsylvania. Addressing 
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RESOURCES 
bik autgice grasa e $ 861,438,771.42 


U. S. GovERNMENT OBLIGATIONS, DIRECT AND FULLY 


Loans, Discounts AND BANKERS’ ACCEPTANCES . . 


LIABILITIES 


. . .$100,270,000.00 


RESERVE FOR Taxes, INTEREST, ETC. 


LIABILITY AS ENDORSER ON ACCEPTANCES AND FOREIGN BILLs 


United States Government and other securities carried at $95,735,736.08 are pledged to secure 
public and trust deposits and for other purposes as required or permitted by law. 


Member Federal Deposit Insurance Corporation 














21,178,561.87 


639,878,092.29 
121,822,947.55 
156,129,392.65 
638,733,623.47 
34,485,281.62 
6,796,875.46 
11,297,920.83 
23,542,485.66 
7,863,223.92 


$2,523,167,176.74 











100,270,000.00 
. 35,246,709.16 


$ 235,786,709.16 
16,237,009.96 
1,929,624.05 
2,234,332,981.74 
25,062,029.35 
5,630,250.33 
4,188,572.15 


$2,523,167,176.74 
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the last convention of the Nationa! 
Association of Supervisors of State 
Banks he asserted: ‘‘We_ should 
encourage that type of publicity on 
the part of the banks, and we can let 
them know by letter or personal 
interview that we thoroughly approve 
ig 

It is certain that banks, through 
their advertising campaigns during the 
past year, have done much to clarify 
this business of loaning money. And 
it seems likely that they will continue 
their educational work in this regard; 
that along with improved business 
conditions even more banks will be 
encouraged to make straightforward 
bids for loans; and that the trend 
toward expansion of credit facilities 
and broader lending policies will be 
probably reflected to a greater extent 
in future bank advertising. 


Director Clutchbill 
Locates a Legacy 


(From page 21) farm where Zek Truffle 
lives and get the key to the lodge... 
I’ve always understood he was a sort 
of caretaker for old St. Or. Tell him 
St. Or is dead and Clutchbill and a 
lawyer from Canada are here to look 
things over.” 

“We may as well examine the 
garden while awaiting the key,” sug- 
gested Chercher, moving toward the 
delicate iron fretwork of the garden 
gate. 

“Eh, Amos, think you can work 
your hazel twig with all this snow on 
the ground?” inguired Mr. Clutchbill. 

‘Snow don’t make no difference,” 
scowled Amos. “The old twig’ll bite 
right through and point to any meta! 
or water underground.” 

“Our only hope is metal,” stated 
lawyer Chercher. ‘Any securities 
would be in a metal box.” 

Mr. Clutchbill unlatched the lofty 
wrought-iron gate 

Amos stepped through, mounted a 
large pair of amber sun-glasses, 
grabbed one prong of the hazel twig 
in his left hand, the other prong in his 
right and with the butt of the twig 
pointing ahead marched mysteriously 
out into the snow-covered rectangle 
of the walled garden. 

He traveled straight down through 
the center of the garden. Suddenly, 
both Mr. Clutchbill and the lawyer 
bent questioning eyes on him. He 
had stopped seemingly with one paw 
lifted like a pointer dog. 

“Struck color, Amos?” hollered Mr. 
Clutchbill moving forward with the 
lawyer at his heels. 

“The twig almost twists out’n my 
hands.” 

“Here,” offered Mr. 
squinting down the twig, 


Clutchbill, 
“let me 
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scrape away the snow where she 
points.” 

Mr. Clutchbill dug rapidly a few 
moments, then hit something. He 
dusted the snow off the object. 

‘“‘Shucks! It’s only the base to the 
garden fountain!” 

**Heh, I knew something was there.” 
Amos started ahead again as though 
in a trance. 

Arriving at the far end of the garden 
Amos turned to the right and began 
following the base of the wall. Both 
Mr. Clutchbill and the lawyer leaned 
slightly forward with bated breath. 

Not till Amos got clear back to the 
lofty wrought-iron gate did he hesi- 


tate. Here, however, he wavered, 
held frantically to his twig and 
trembled. 


“Something queer here!”’ he shouted. 

Mr. Clutchbill and the lawyer 
hurried forward. 

“What’sup?” Mr. Clutchbill looked 
at the twig in amazement. 

“Don’t know. She pulls but won’t 
bend down. Maybe it’s the gate.” 

“Gate?” 

‘*“Yeah, the iron in the gate, but it’s 
strange she wants to pull off toward 
the south too. Hm-m, never seen her 
act like that!’ 

Mr. Clutchbill’s eye went from 
Amos to the gate. ‘Queer thing that 
iron hand set up there on top of the 
gate,”’ he said, suddenly pointing. 

“Mr. St. Or was very religious,” 
stated the lawyer. ‘“‘He often warned 
his favorite nephew to follow the 
pointing hand.” 

“Mm! Mr. Clutchbill went up to 
the gate, put on his spectacles and 
strained his eyes up at the queer 
object which was a part of the decora- 
tion. 

There was at the tip of the scroll- 
work a circlet of iron. In it was a 
human hand with index finger point- 
ing toward the heavens. Mr. Clutch- 
bill stepped up on a flange of the gate 
where he could examine the hand 
closely. He reached up and felt of it. 

‘““Ha-rooph! !”’ 

Mr. Clutchbill jumped in spite of 
himself at the lawyer’s blast. To his 
surprise the iron hand he was fumbling 
turned almost at right angles toward 
the south. 

“Gosh! Have I busted it or did it 
turn itself?” spoke up Mr. Clutchbill. 
“T supposed it was welded solid in the 
iron circle.” 

“No matter,’ 
‘Probably a duplicate of the gate at 
the lodge garden in Quebec. “They 
came from Paris and cost $200 each.” 

Mr. Clutchbill stood back while he 
studied the hand which now bent 
directly to the south instead of toward 
the heavens. 

Down on the highway a steady 
rattling took form as it grew nearer. 
It was Oliver Bero and his taxi. 


> 


“Did you get it?” hollered Mr. 
Clutchbill. 

Oliver held up the key. 

“Let’s go in,” complained Amos, 
“and build up a fire. My hands is 
so cold my touch is gettin’ feeble on 
the hazel.” 


ME. Clutchbill took another long look 
4V2 at the iron hand before turning 
and joining the others. He wondered 
if it hinted at something he couldn’t 
quite catch, or did it mean nothing? 

The lawyer took the key from Oliver 
Bero and curiously entered the lodge 
followed by Mr. Clutchbill, Amos and 
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Mr. Bero. The ceiling was of open 
rafters, but a large fireplace greeted 
them and the atmosphere of the room 
was one of comfort and refinement. 

Amos’ first act was to get a fire 
going in the fireplace. Meanwhile the 
lawyer and Mr. Clutchbill prowled 
around looking for secret hiding places 
where valuables might have been 
secreted. 

“I’m of the opinion,” said Mr. 
Clutchbill sometime later after a 
fruitless search and he. was drawn up 
by the fire, “‘that old St. Or was a man 
of too good judgment to try to hide 
valuable securities in a house; the fire 





muttered the lawyer. | 
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Guaranteed). 
State and Municipal Securities... . 
Other Securities. . 

Stock in Federal Reserve Bank 

(Including Paris Office) 
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Reserves for: 


Condensed Statement of Condition as of December 31, 1938 


INCLUDING DOMESTIC AND FOREIGN BRANCHES 


ASSETS 
Cash and Due from Banks and Bankers 
Bullion Abroad or in Transit... .... 2.545.605 cea 
United States Government Obligations (Direct or Fully 


Obligations of Other Federal Agencies 


Loans, Discounts and Bankers’ Acceptances 
Customers’ Liability for Acceptances 


eee abta casual 3,705,000.00 | 
Ownership of International Banking Corporation 


Real Estate Loans and Securities.................. 


NNN IN eG ake ear eet ete cok seas aha Gam ned Mead es 


Liability on Acceptances and Bills. . 
Less: Own Acceptances in Portfolio. . 


Unearned Discount and Other Unearned Income... 


$ 531,718,844.27 
6,490,724.61 | 


668,795,810.07 
40,428,883.99 
86,257,122.95 
68,758,413.61 | 

521,981,489.03 | 
12,288,747.10 | 


8,000,000.00 | 
46,556,997.28 | 
757,883.12 
9,404,804.12 | 
2,956,756.08 
1,081,163.58 


$2,009,182,639.81 


$1,835,286,500.36 


10,026,957.06 24,458,876.95 


3,420,666.27 





Interest, Taxes, Other Accrued Expenses, etc... . 
Dividend 


5,361,656.55 





Be eee aren ka GRE mks ds eae a Sts Bans 3,100,000.00 

INN Pe A 2) 5.5 yd Sealand wich ada ga ema $77,500,000.00 

EES rene eke toe ee 46,500,000.00 

Undivided Profits... .........ss...53. UWSSSeSa068 137,554,939.68 
TRUE 65n'oc5 2 cane Ronson es uideressne ater een 


Figures of Foreign Branches are as of December 24, 1938. 


$44,468,617.25 of United States Government Obligations and $27,719,950.78 of other 
securities are deposited to secure $48,317,828.43 of Public and Trust Deposits and for 
other purposes required by law. 


(Member Federal Deposit Insurance Corporation) 
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hazard and 
vreal a risk.” 

“I’m somewhat convinced of that 
mvself,” observed the lawyer. 

“Aw, Pil find ’em. I'll find ’em,”’ 
growled Amos. “The twig acted 
strange several times near the gate.” 

Mr. Clutchbill looked closely at 


vacancy would be too 


This Hobby of Stamps 

has developed manv collections worth thou- 

sands of dollars. When marketed or offered as 

collateral for loans, they should be appraised. 
We Appraise on a 2% Fee Basis. 


WE ALSO WANT TO KNOW ABOUT ANY 
STAMPS YOU HAVE FOR SALE. 


MINT SHEET BROKERAGE CO. 
420 Caxton Bldg. CLEVELAND, OHIO 
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Amos a moment, then went into a 
deep revery with half-closed eyes. 
Suddenly he reared up. 

“Eh, I just want to verify a little 
notion that’s come to me,” he said. 
“T’ll be right back.” 

Mr. Clutchbill hurried out and made 


his way again to the wrought-iron 
gate. By working his toes into the 


scrolls of the decorative iron-work he 
was able to raise himself to a level 
with the iron hand. It remained as 
he had turned it by accident. He 
tried to revolve it in other directions 
but it would only point south. The 


old gentleman lifted himself farther 


and sighted along the iron index finger. 











Cash in Vault and in 
Federal Reserve Bank 


Due from Banks. ... . 
Securities of the United States 


Other Bonds and Securities . 


Loans and Discounts . . . 


Safe Deposit Vaults .. 
Other Real Estate Owned . 


Endorsed Bills ... . 
Other Resources ... 


a a 
Undivided Profits ... . 
MeGeNUGS « 2 8 ee 


DEPOSITS: 


Savings. 


SAN FRANCISCO 
1 POWELL ST. 
MEMBER 


FEDERAL RESERVE & 
SYSTEM _ 4 





Dank of America 


NATIONAL Z8USt4*2 ASSOCIATION 
CALIFORNIA’S ONLY STATEWIDE BANK 


Condensed Statement of Condition 
December 31, 1938 


RESOURCES 


Government and Federal Agencies . . 
State, County and Municipal Bonds. . 


Stock in Federal Reserve Bank 


Accrued Interest and Accounts Receivable 
Bank Premises, Furniture, Fixtures and 


Customers’ Liability on Account of 
Letters of Credit, Acceptances and 


TOTAL RESOURCES $1,574,721.669.51 
LIABILITIES 


Liability for Letters of Credit and as 
Acceptor, Endorser or Maker on 
Acceptances and Foreign Bills . 


Commercial %615.216,151.04 
.  821,811,339.89 


TOTAL LIABILITIES $1,574,721,669.51 


This statement includes the figures of the London, England, 
banking office: 12 Nicholas Lane, E.C. 4. 


MAIN OFFICES IN TWO RESERVE CITIES OF CALIFORNIA 


STATEWIDE 
494 Branches Serving All California 


$ 166,333,489.77 
113,835,809.49 


412,278,313.07 
‘ 102,975,352.36 
39,678,762.88 
2,700,000.00 
673,828,309.03 
1,750,995.60 


35,531,683.59 
3.865.279.79 


20,538,921.68 
1,404,752.25 


+ « « $ 50,000,000.00 
42,000,000.00 
22,058,599.85 
2.771.761.76 


20,863,816.97 


ad . . 


1,437,027,490.93 





LOS ANGELES 
660 SO. SPRING ST. 


{ memoer 
| FEDERAL DEPOSIT | 
| INSURANCE CORP 
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It pointed straight to the decorative 
iron cap on the brick where the wall 
ended and the gate began. Mr. 
Clutchbill managed to climb over to it. 
He tried the cap. Suddenly it broke 
loose and leaned back on _ hinges. 
Deep in the recess below was a tin 
trunk similar in its glistening blackness 
to a safe deposit box. He lifted it out. 


worked back to the ground and 
waddled excitedly into the lodge. 
“T’ve found something!’ he ex- 
claimed. 
“Ma foi! ! Where on earth...” 


began Mr. Chercher, the lawyer, with 
staring eyes while both Amos and 
Mr. Bero leaned forward with half- 
open mouths. 

“It was in the brick gate post; the 
iron hand pointed to it!’ 

“Eh h-eh! The hazel twig acted 
queer there,’ muttered Amos wagging 
his head slowly. 

It was a narrow, deep trunk made 


purposely to fit its queer cell. The 
lawyer opened the lid which was 
attached to its end. The interior was 
stuffed. A banded bundle of ten 
coupon bonds came out first. They 
were Canadian Governments. Then 


batch after batch. An even $100,000. 

‘“‘Hm-m! ! said the lawyer, “and 
there is another gate post and iron 
hand in the garden at the Quebec 
estate. I’d better lodge these at your 
bank, Mr. Clutchbill, and have them 
shipped to my bank in Montreal.” 

“The old Ferndale National is the 


_ safest place in the world, but you’re 


going to leave a couple of them, aren’t 


_ you, to cover old St. Or’s notes?” 


“Oh, yes,” nodded Mr. Chercher. 
‘fas the first distribution from the 
estate of Suzor St. Or.” 


Banking as Viewed 
from Washington 


(From page 17) may ask that the act be 
continued. If the act should expire 
the foreign silver purchase program 
could be continued, but silver could be 
bought only at the prevailing world 
price. 

A group of Senators and Representa- 
lives from western states have an- 
nounced their intention of opposing 
every effort to terminate or curtail the 
silver purchase program, but much 
opposition to the program came to 
light as a result of the proclamation 
issued by President Roosevelt on 
December 31 continuing for another 
six months the silver purchase program 
and setting the price for newly mined 
domestic silver at 64.64 cents per fine 
troy ounce. Critics of the program 
point out that when it was inaugurated 
its sponsors declared that it would 
result in raising the general level o! 
commodity prices and in causing a 
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greater use of silver as money but that 
these results have not come about 
and the silver program has been a 
costly burden on the Treasury, benefit- 
ing no one except silver producers. 
Critics also opposed the currency 
inflation powers in the silver purchase 
legislation and although these have 
never been used they are felt to 
constitute a potential threat to the 
maintenance of sound currency. 


Revision of 
The Social Security Act 











Revision of the Social Security Act 
is scheduled for consideration during 
the present session of Congress as the 
result of the report submitted by the 
Advisory Council on Social Security 
created in 1937 by the Senate commit- 
tee on finance. The report contains 
detailed discussions of a great many 
social, economic, and financial aspects 
of the social security system and makes 
a large number of recommendations 
for changes, all of which are of interest 
to banks, insurance companies, and 
students of these subjects. 

Of immediate interest to banks is a 
recommendation that employees of 
national banks, state banks which are 
members of the Federal Reserve Sys- 
tem, and other Federal and state 
instrumentalities such as Federal sav- 
ings and loan associations, be placed 
under the old age provisions of the 
act for both taxes and benefits. The 
Advisory Council also recommended 
increasing old age benefit payments, 
a new study of the scale of social 
security taxes, and a number of 
changes in the method of accumulating 
and handling the old age reserve fund 
maintained by the Treasury. 


New Deputy for 
Farm Credit Administration 





Rufus R. Clarke, vice-president and 
secretary of the Federal Land Bank 
of Columbia, South Carolina, was 
named today a deputy-governor of the 
Farm Credit Administration by Gover- 
nor F. F. Hill. Clarke, who will 
assume his new duties in Washington 
about January 1, will be associated 
with the operations of the Land Bank 
Division and the Federal Farm Mort- 
gage Corporation, the two units having 
supervision over the Farm Credit 
Administration’s lending activities in 
the long-term farm mortgage field. 

A native of Estill, South Carolina, 
Clarke’s schooling was interrupted 
near the end of his fourth year at 
Davidson College, North Carolina, by 
his enrollment in the officers’ training 
camp at Plattsburg, New York, in 
1918. He was commissioned a second 
lieutenant the following September 


































where he lives! 


her marketing? 


can’t fix it. 
good telephone service is — 
and how cheap.” 
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“I Wonder What 


Time My Daddy 
Will Telephone? 


Taw minute he calls up I’m going to 
speak to him about Bobby. He’s my 
cousin, and he’s just five weeks old. 


And they haven’t got a telephone 


“One of these days his mother’s 
going to run out of his talcum. Or 
she’ll want his father to stop at the 
drug store on the way home for oil. 
Or maybe she'll want to ask the 
doctor about that rash on his back. 

“Well, how is Bobby’s mother 
going to do all those things besides 


“I’m going to see if my Daddy 
He’s always saying how 


BELL TELEPHONE SYSTEM 


You are cordially invited to visit the Bell System exhibit at the 
Golden Gate International Exposition, San Francisco, California. 
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and after an honorable discharge trom 
the Army he returned to gain his A. B. 
degree at Davidson. After experience 
in commercial banking and as an 
officer in a farmers’ fertilizer company 
at Estill, Clarke became a member of 
the staff of the Federal Intermediate 
Credit Bank of Columbia in 1925 and 
has been associated with that system, 
now called the Farm Credit Adminis- 
tration, since that time. 

Subsequently he became first an 
examiner, then supervising examiner 


of national farm 


associations 


loan 
under the Federal Farm Loan Board. 
Shortly after the establishment of the 


Farm Credit Administration in 1933 
Clarke was elected vice-president and 
secretary of the land bank in Columbia. 


Earnings of 
Federal Reserve Banks 





Preliminary figures received by the 
Board of Governors from the Federal 
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Cleveland 


Crust Company 


Banking Offices located throughout Greater Cleveland and nearby 





CONDENSED STATEMENT OF CONDITION, DECEMBER 31, 1938 





ASSETS 
Cash on Hand and in Banks F 


United States Government again, on 
and guaranteed 


State, Municipal and Other Bonds _ iia 
ments, including Stock in Federal Reserve 
Bank, less Reserves Hf bie eae 

Loans, Discounts and iia — aeeniee 

Banking Premises (including investments and other 
assets indirectly representing bank premises) 

Other Real Estate (including investments and other 
assets indirectly representing other real estate) Less 
Reserves 

Other Resources 


Customers’ Liability on Acceptances Denied 
by this Bank eo. w 


Total 
LIABILITIES 
Capital Notes. $ 13,936,500.00 
(Subordinated to Deposits and 
Other Liabilities) 
Capital Stock . 13,800,000.00 











Surplus and Undivided Profits 4,465,646.11 
Reserve for Contingencies 98,769.14 
Retirement Fund for Capital 

Notes and Accrued Interest 

to February 1, 1939 . . 322,265.69 
DEPOSITS 
Demand. . ..... + $ 145,994,475.83 
4 ee ae Ce 170,534,069.09 
Estates Trust Department 

(Preferred) . s ‘ 14,636,776.38 
Corporate Trust Department 

(Preferred) . eas 16,196,369.28 
Other Liabilities . . a en tea 
Acceptances Executed for Ceieneee a 

nn 6 «@ ws te we So 


$ 121,104,463.42 
105,887,757.45 
12,968,757.30 
123,431,852.82 
6,443,569.63 
10,486,155.57 
2,130,472.15 


269,478.58 
$ 382,722,506.92 





32,623,180.94 


316,528,544.92 


30,833,145.66 


2,468, 156.82 
269,478.58 
$ 382,722,506.92 





MEMBER FEDERAL RESERVE SYSTEM 
MEMBER CLEVELAND CLEARING HOUSE ASSOCIATION 
Member Federal Deposit Insurance Corporatiar 
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At this starting 
rate asufficient 
number of rooms 
are available to 
supply the 
demand. 
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OKLAHOMA CITY 
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DOWNTOWN AT YOUR 


Over 50% of all 


less, single 





to ST. LOUIS 


Welcome to friendly service ... 
fine food and drink, served in 
the hospitable atmosphere of 


HOTEL 
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ST. CHARLES 
DOORSTEP 
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rooms $3.50 or 
$5.00 or less, double 





Reserve banks indicate that current 
earnings of the Federal Reserve banks 
during 1938 amounted to $36,261,000, 
or $4,972,000 less than in 1937, while 
current expenses were $28,912,000, or 
$111,000 more than the previous year. 
Current net earnings for 1938 were 
$7,350,000 as compared with $12,433.- 


| 000 in 1937. 


Additions to current net earnings 


/ amounted to $9,833,000 and consisted 
| chiefly of profits realized on the sale 
| of United States Government securi- 
| ties. Deductions from current net 


earnings of $7,601,000 include prior 
service contributions to the Retire- 
ment System and special charge-offs 
and additions to reserves. Making 
these additions to and deductions from 
current net earnings leaves net earn- 


| ings for the year available for divi- 


000 for 1937. 


dends, surplus, etc., in the amount of 
$9,582,000, as compared with $10,801.- 
The net earnings for 
1938 were distributed as follows: 
Dividends to member banks, $8,019.- 
000; payments to Treasury of the 
United States under provisions of 


| Section 13b of the Federal Reserve 


| $120,000; 





Act relating to industrial advances, 
net additions to surplus 
accounts, $1,443,000. 


The Bank as Farm 
Credit Headquarters 


(From page 14) volume of tractor loans 
every year, also of loans on other 
farm equipment. Our general rule, 
both on automobiles and on machinery, 
is that we will make only those loans 
that we would make just about as 
cheerfully without the conditional 
sales contract as security. We have 
yet to take a loss on one of these 
time loans, almost all of them pay 
out right on the nail for promptness. 

We make a good many farm loans. 
As this is written we have a total of 
$500,000 of them. Here, again, we 
feel that we could not find a safer 
investment than a farm loan on good 
land at a conservative valuation and 
running for a short term. None of 
ours are made for more than five 
years, all provide that the farmer may 
pay off in whole or in part on thirty 
days’ notice before each interest date. 
In practice, we accept any payment 
any time it is offered to us, both 
because it is good for the borrower to 
reduce his mortgage and clear his 
farm and also because thus the bor- 
rower never has the chance to tell us, 
in default, “Well, I offered it to you 
six months ago and you wouldn't 
take it.” 

The commercial loans and farm 
mortgages are large enough so that 
they just about bring up the average 
of the little accommodation loans that 
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every country bank has to make. Our 
average loan is today just a trifle 
below $1,000. And the average of the 
secured loans to farmers is just about 
the same as the overall average. 

The fact is, there is plenty of loan 
business available in an agricultural 
region such as ours, if the bank is set 
up to handle it and if the officers will 
make a point of letting everybody 
know they are eager for good loans. 
City correspondents tell us that a sur- 
prising number of country banks are 
today showing figures comparable to 
ours, that a good many banks in small 
communities are able—as we are —to 
keep all available funds employed in 
local loans without the necessity of 
resorting to other than a few local 
bond investments. 

Certainly it is our institution’s hope 
and expectation that we shall be able 
to continue putting all of our money 
to work in loans to our neighbors 
rather than sending it in the form of 
bonds and commercial paper to regions 
outside our economic influence. Sel- 
fishly, we have two major reasons for 
this policy. In the first place, local 
notes and mortgages pay a materially 
better yield in the current market. 
In the second place, and this is more 
important in the long run, by using 
our depositors’ funds for the upbuild- 
ing of local enterprises, we are helping 
to increase the prosperity of the 
community from which our own pros- 
perity must be drawn. 


Keeping the Bank’s 
Wage-Hour Record 


(From page 19) computations and affixes 
his signature in verification. The 
completed slips are forwarded to the 
personnel department. The pay 
roll division of the personnel depart- 


ment examines each slip to see that it | 


is correctly filled in and signed, spot 
checks the computations, and investi- 
gates any discrepancy or irregularity. 
The slips are then sorted and compared 
with those of the previous week to 
make sure that one is obtained from 
every employee. Every missing or 
extra slip is accounted for from the 
record of additions to and removals 
lrom the staff during the week. All 


corrected daily for staff changes. 
These plates show not only the em- 
ployee’s name but a number indicating 
his position, and his department. The 
sheets provide spaces for entering the 
amount of salary, overtime, deductions 
and net salary. 


T is from this record that cash is 

prepared and placed in pay roll 
envelopes which have also been pre- 
pared in the addressing department. 
In the case of a branch the pay roll 
sheet is sent to the branch manager 
who prepares the pay for his em- 
ployees, distributes the envelopes, 
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obtains their receipts and signs the 
pay roll record, certifying to the 
payment. 

The individual earnings record which 
is illustrated with the other forms is a 
detailed record of the individual earn- 
ings of each employee. The form is 
eleven by eleven inches in size and 
punched for filing in a post binder at 
the end of the year. During the year 
it is housed in a portable fireproof 
ledger tray. 

This record has an extra column at 
the right in which the amount of 
earnings are accumulated with each 
posting until a total is reached for the 








slips showing overtime are pulled out | 
and used as posting tickets, after the | 
dollar value of the overtime has been | 


computed and entered. 
Let us turn now to the pay roll 
record. This is the form used for the 


actual preparation of the pay roll, | 
Which is handled either by departments | 


or branches. 


The names of employees appear | 
alphabetically on the sheets, and are | 


entered in the addressing department | 


Where a set of plates is maintained, 


| 





... AS IMPORTANT AS 
AUDITING YOUR ACCOUNTS! 





only $5.08! 


75 FULTON STREET 


6 hapens complete, accurate and un- 
varnished facts concerning the 
financial standing and management 
of all fire and casualty insurance 
companies whether Stock, Mutual, 
Reciprocal, etc., are a necessity to 
you—and are available in BEST’S 
INSURANCE GUIDE WITH KEY 
RATINGS. 


The GUIDE shows, at a glance, the policy- 
holders and financial rating, five-year 
financial and underwriting exhibit, distri- 
bution of assets and much other essential 
data on more than 1100 companies—for 


The checking of your insurance is fully as 
vital as the auditing of your accounts. Sup- 
pose the fire insurance on your mortgages 
or other loans failed to protect them, or 
the fidelity, surety, public liability or any of 
your other casualty policies failed to protect 
your interests? It is possible, because no 
policy is better than the character and financial 
strength of the company issuing it. 


Protect your investments and—yourself. Fill 
out the coupon below and mail it TODAY to 


ALFRED M. BEST COMPANY, INC. 
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Best’s Insurance Guide with Key Ratings. 
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quarter. ‘This supplies the total earn- 
ings figure for quarterly reports under 
the Social Security Act and the State 


Unemployment Compensation Law. 
At the end of the year the four 
quarterly totals are added to the 
bonus, shown al the bottom of the 


form, to arrive at the total earnings 
for the year for reporting on the annual 
income tax returns. Having only five 
figures to deal with instead of twenty- 
live or more greatly reduces the work 
of totaling each employee’s annual 
earnings. 

When placed in the machine the 
top of the sheet is visible to the opera- 
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tor, who posts directly from the items 
listed there instead of from tickets, 
saving motion and facilitating the 
posting operation. This can be done 
because the salary and overtime rates, 
and the deductions (except advances, 
which are posted from tickets) are 
posted regularly and change in amount 
only infrequently during the year. 
Three such changes can be accommo- 
dated by the lines provided. 

The employee’s name appears at 
the top of the sheet where it will be 
visible to the operator while she is 
posting, and again at the bottom 
where it will be easily seen after the 








Insurance surveys are the order of the day. 


The most important insurance carried by a financial 


institution is its 


Blanket Bond. 


B. B. B. — Bankers 


or Brokers 


Our Ready Reference Digests of B.B. B.'s and 


related insurance will be found helpful in any survey. 


Insurance brokers or our agents are always glad to 
provide the following informative Digests: 


Z-48 
Z-41 
Z-35 





COMMERCIAL BANKS AND TRUST COMPANIES 
STOCK BROKERS AND INVESTMENT BANKERS 
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HOME OFFICES: NEW YORK 
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sheet has been filed away in a binder. 
The bottom of the sheet also shows 
the monthly and annual salary rates, 
dates of beginning and terminating 
employment, and the social security 
number. 

The matter of handling overtime 
comes up for consideration in connec- 
tion with the earnings record. It will 
be noted that space is provided on 
this record for nine entries for each 
quarter. This will accommodate six 
semi-monthly entries of regular salary 
and three monthly entries of overtime. 

This is based on the fact that regular 
salary in our bank is paid semi-monthly 
as it is in most banks, and cus- 
tomarily on the last day of the period 
covered by the salary. Overtime 
under the wage-hour law, however, 
would be computed in weekly units. 
At the same time it would be difficult 
to pay this on the last day of each 
week due to the time required for 
computation, nor is it advantageous 
to attempt to pay the two at the 
same time. nor for the same period. 
Accordingly, in view of the fact that 
very little overtime is contemplated. 
it was deemed preferable to arrange 
to handle it only once a month, and 
to make it entirely separate from the 
regular salary disbursement. It may 
be that this plan could not be followed 
in all states, however, since it is our 
understanding that in some there are 
state laws covering the payment ol! 
salaries and overtime. 


A NOTHER point that comes up cur- 

« “rently is the actual payment of over- 
time. Many banks are withholding 
this payment until their position with 
respect to the Fair Labor Standards 
Act is clarified by a court ruling. Ina 
number of banks where the overtime 
is not actually paid, it is computed 
weekly and posted on separate memo- 
randum account sheets for each em- 
ployee and accrued as a contingent 
expense until such time as banks are 
definitely brought under the law. 
The amounts thus accrued could then 
be paid and posted in a lump sum to 
date on the employee’s regular earn- 
ings record. 

Whether in so doing a bank em- 
plover is violating the law and expos- 
ing himself to fines up to $10,000, or 
to imprisonment up to six months, or 
both, and also to liability up to double 
the amount of the unpaid overtime, 
as specified in Sections 16 (a) and (b) 
of the law, is a matter which he mus! 
decide for himself. 

This brings us to the statement ol 
earnings and pay deductions that 1s 
furnished to employees at the time ol 
each pay. We are doing this in con- 
formity with a regulation under the 
Social Security Act in the case 0! 
employees of our building company 
and our safe deposit company which 
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REMEMBER 


WHEN YOU 





Abstracts 

Accounting Forms 
Loose Leaf Forms Drafts 
Ruled Forms Charts 


and all other important or hard- 


ILED 


If they are to give you satisfactory service, 
these important forms and books must be on 
a high quality ledger paper with plenty of 
strength and a perfect surface for writing, 
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THIS NAME 


BUY... 


Pass Books 
Account Books 
Blank Books 
Minute Books 
working forms or printed pieces 





(rr Lk 


Maps 


Notices 


Linen Record for the nation’s most valuable 
permanent records put excellent ruling, print- 


ing. writing and erasing qualities into Waverly 


tvping and erasing. 


You can’t find a paper that fits that deserip- 
tion better than Waverly Ledger. 


who make the famous 


Its 85° 
rag content gives it maximum strength and 
durability. And the same skilled craftsmen 
Byron Weston Co. 


Ledger. 
Make Waverly 


all forms and books like those listed above. 


Ledger your standard for 


We'll gladly send a sample book for your 
inspection. Write Byron Weston Company, 


Dalton. Massachusetts. Manufacturers of 


WESTON’S PAPERS 








are separately incorporated and are 
subject to that act. In the case of 
our regular bank employees, though 
they are not subject to that act as 
yet, it is being done not only in 
anticipation of an impending amend- 
ment to the law to include banks but 
because it is a desirable thing to do 
anyway if deductions are made from 
the employee’s regular pay. It saves 
time in the pay roll department 
answering inquiries of employees who 
have forgotten what deductions were 
to be made from their pay and who 
cannot reconcile the amount received 
with what they expected to receive. 


Or IER items of information required 

under Section 516.1 of the wage-hour 
law, such as: home address, date of 
birth if under nineteen, hours worked 
each work day and each work week, 
do not appear on these pay roll forms 
as they are recorded on other perma- 
nent personnel records, that is, on the 
application, the history card, and the 
time registers. This is done to avoid 
duplication and is permissible under 
Section 516.2 which states that ‘‘No 
particular order or form is prescribed 
lor these records, provided that the 
inlormation required in Section 516.1 
is easily obtainable for inspection 
purposes.”’ 
























14,000 Factories... 


Home of diversified industry, 
New England’s 14,000 factories 
make more than 200 different 
lines of products. The trade be- 
tween New England and other 
sections, amounting to billions 
of dollars annually, requires com- 
plete banking facilities such as 


are provided by this institution. 


THE NATIONAL 


Shawmut Bank 


40 WATER STREET - BOSTON 





MEMBER 





FEDERAL DEPOSIT INSURANCE CORPORATION 














To the reader who has come this 
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RESOURCES 
Cash on Hand and Due from Other 
Banks 


United States Government Obli- 
gations, direct and/or fully 
guaranteed 


Other Securities 
Stock in Federal init Bank 
Loans and Discounts 





NATIONAL BANK 
OF DETROIT 


STATEMENT OF CONDITION, DECEMBER 31, 1938 


$135,480,314.32 


204,981,891.44 
8,935,298.48 


61,792,433.92 


far we would like to say that, in 
setting up our pay roll records, we 
have endeavored to meet present 
requirements and to foresee some future 
requirements. We know that many 
other banks are taking this course. 
It seems to be the proper one at the 
present time. 





Court Decisions 


(From page 23) ruled that a renewal note 
for an amount thus arrived at was 
usurious and that, therefore, the 
finance company could not collect 
either the interest or principal. 

The court in this case made the 
interesting distinction that if a renewal 
note for the total of the principal and 


750,000.00 





Real Estate Mortgages . 9,576,582.04 accrued interest of the prior note be 

Overdrafts 7,615.18 accepted in payment of the preceding 

Real Estate (24 rn Bank note, there would be no usury, but 
Buildings) . 775,168.49 that a renewal note not specifically 

Accrued Income Receivable 981,370.00 accepted in payment of the prior note 

Prepaid Expense ; 241,939.01 is a continuation of the original in- 

Customers’ Liability Siineai of ‘ny debtedness and the collecting of com- 
ceptances and Letters of Credit . 1,692,643.94 


pound interest through the renewal 





TOTAL RESOURCES 


$425,215,256.82 


note results in usury where the com- 





LIABILITIES 
Deposits: 
Commercial, Bank and Savings . $348,863,068.79 
U.S. Government . 16,939,281.10 
Treasurer—State of Michigan . 2,866,556.16 
Other Public Deposits . 
Capital Account: 





Preferred Stock (380,000 Shares) 9,500,000.00 
Common Stock (750,000 Shares) 7,500,000.00 
Surplus. 8,000,000.00 
Undivided Profits 5,227,615.04 





Reserve for Common Stock Dividend 
No. 9, payable February 1, 1939 


Reserves . 
Income Collected ous: not —_ 


Our Liability Account of Acceptances 
and Letters of Credit . ——— 


22,904,965.46 $391,573,871.51 


30,227,615.04 


pound interest exceeds the legal rate 
computed on the original amount. 
This means that if a second note is 
accepted in full payment of the 
principal and interest of the first note, 
the second note then becomes an 
entirely new contract, and the charge 
of usury will not apply; but where a 
renewal note simply continues the 
original indebtedness, the rate of 
interest will be determined according 
to the amount of the original principal. 


375,000.00 
"" (Vaughn vs. Graham, 121 South- 
ene western Reporter, Second Series, 222 
5,635.73 | stern Rep , Second Series, 222.) 
1,692,643.94 Cancelled Note 





TOTAL LIABILITIES . 


$425,215,256.82 








United States Government securities carried at $32,400,000.00 
in the foregoing statement are pledged to secure public and 
trust deposits and for other purposes required by law. 


Member Federal Deposit Insurance Corporation 


May a note be cancelled without 
the cancellation of the debt which 
the note represents? 

In a recent Texas case the payee ol 
a note stamped “cancellation” across 
its face and surrendered it at the time 























5 a renewal note was given. At a subse- 

















| quent suit involving the renewal note, 








. for Suen 30 Years . olin | 
STANDARD OF QUALITY | 


William Exline 


PASSBOOKS 
and POCKET 
CHECK CASES 


3-Point Superiority 
¢ Appearance 
¢ Long Wear 
¢ Economy 
Write today for SAMPLES and PRICES. 


| WILLIAM EXLINE, INC. 


out, 









and service in keeping with 
highest standards of living. 
Spacious, comfortable through- 


dining rooms and coffee shop. 
Rates begin at $3.50. 


eluedere 


| the original ‘“‘cancelled’”’ note was 
| introduced in evidence as proof that 
| the original debt or obligation had 
| been cancelled. However, the renewal 
| note bore the following endorsement: 
| “This instrument is given in aid 
A really fine hotel | and extension but not in extinguish- 
modern contart’ a | ment of the balance now unpaid on a 
luxury. Rooms, cuisine | certain note (giving date) and the 

| indebtedness evidenced by said note.” 
Under this set of facts the Texas 
Air-conditioning in bar, court said: 

“In view of the express renewal 
endorsed on the new note, the old 
instrument only and not the debt was 
cancelled. There is no factual basis 





114 Hamilton Ave. CLEVELAND, OHIO 
Salesmen with Bank Following Can | 











— | 
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for construing the cancellation of the 
old note as a cancellation of the in- 
debtedness. The cancellation stamped 
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on the old note, together with its 
delivery to the obligors, was a can- 
cellation of the instrument only.” 

Where a renewal note is given, the 
parties usually request the surrender 
to them of the original note. Ordi- 
narily there is no objection to the 
bank’s giving up the original note, 
provided the renewal note is so drawn 
that its validity will not be affected 
by the surrender or cancellation of the 
original note. It is clear from the 
court’s decision that there is a sharp 
legal distinction between the can- 
cellation of a note and the cancellation 
of the indebtedness which the note 
represents. (Texas National Bank vs. 
Debes, 120 Southwestern Reporter, 
Second Series, 794.) 


Added Signature 


In a recent suit on a note in Oregon 
a rather unusual defense was developed 
The note bore the signature of the 
maker and the maker’s wife. The 
maker did not deny his signature but 
contended that his wife’s signature to 
the note had been added without his 
knowledge and consent and constituted 
a material alteration of the instrument 
releasing him from liability. 

After discussing a number of au- 
thorities on this subject, the Oregon 
court said: 

“The addition to a note or other 
instrument of the signature of a new 
maker or obligor is, as to all prior 
non-consenting makers, a material 
alteration. No inquiry will be made 
as to whether the alteration is injurious 
or beneficial to non-consenting parties; 
the theory is that the person so exe- 
cuting the instrument makes it his 
own and that it is in effect the execu- 
tion of a new instrument. 

“The provisions of the Negotiable 
Instruments Act demand a conclusion 
that the addition of the wife’s name 
to the note constituted a material 
alteration which absolved her husband, 
the original maker, from liability.” 

The court also found on _ other 
grounds that the person attempting to 
enforce the note was not a holder in 
due course. Sometimes banks like to 
get additional makers to “strengthen” 
notes already in the bank’s hands. 
Instead of getting an additional maker 
lo sign the existing note, it might be a 
better plan to get all parties to sign a 
new note in consideration of the 
cancellation of the old note. If that is 


be asked to consent in writing to the 
addition of another maker to the 
original note. (Stacey vs. Fritzler, 84 
Pacific Reporter, Second Series, 97.) 


Joint Savings Account 


In a savings account pass book the 
terms of deposit were written at the 
head of the account as follows: 

“John Smith in trust for himself and 
Elizabeth Smith, his wife, joint owners, 
subject to the order of either, the 
balance at the death of either to 
belong to the survivor.” 

There were a number of transactions 


39 
in this account, principally with- 
drawals by the husband. Later the 


husband, desiring to build up the 
account to a certain amount, made a 
loan of $4,100 from the bank and gave 
his individual promissory note for the 
loan. He deposited the proceeds of 
this loan in the savings account and 
turned over the pass book to the 
bank as collateral security for the 
payment of the note. 

Thereafter, before the note was 
paid, he died, and the surviving widow 
demanded payment of the full bal- 
ance. The bank refused to pay her 
more than $208.12, which was the 








not feasible, the original maker should | 


We Want Hotels 


WILL BUY OR LEASE 
moderate-sized, well located property 
Write to 
Milner Hotels System 
3500 David Stott Bldg. - Detroit, Michigan 


| 
| 





CONTINENTAL ILLINOIS 
NATIONAL BANK AND 
TRUST COMPANY 


OF CHICAGO 


Statement of Condition, December 31, 1938 


RESOURCES 


Cash and Due from Banks 


United States Government Obligations, 
Direct and Fully Guaranteed 


Other Bonds and Securities 
Loans and Discounts 


Stock in Federal Reserve Bank 
Customers’ Liability on Acceptances 
Income Accrued but Not Collected 


Banking House 


Real Estate Owned other than Banking 


House . 


LIABILITIES 


Deposits . 
Acceptances 


Reserve forTaxes, Interestand Expenses 
Reserve for Dividend on Preferred Stock 


Reserve for Contingencies 


Income Collected but Not Earned . 


Preferred Stock 
Common Stock . 
Surplus 
Undivided Profits 


United States Government obligations and other securities carried at $212,946,453.77 
are pledged to secure public and trust deposits and for other purposes 
as required or permitted by law. 


Member Federal Deposit Insurance Corporation 





$ 580,203,742.46 


552,089,385.26 
64,423,562.92 
166,296,425.55 
2,850,000.00 
918,146.72 
3,288,920.90 
12,900,000.00 


3,386,945.21 
$1,386,357,129.02 








$1,257,555,445.37 
924,418.98 
4,668,748.44 
312,500.00 
13,929,997.85 
254,481.33 
25,000,000.00 
50,000,000.00 
20,000,000.00 
13,711,537.05 


$1,386,357,129.02 _ 
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amount of the savings account after 
deducting the principal and interest 
of the husband’s note. The wife sued 
the bank and obtained a judgment for 


the full balance in the account amount- 


ing to $4,625.08. 
Upholding the right 
viving’ wife to the 
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the Maryland courts then said: 

“The wife was not a party to the 
transaction whereby the loan was 
granted, and the deposit made by the 
borrower of the money loaned to the 


of the sur- 
full amount, 











credit of the savings account. When 
the husband delivered the possession 














STATEMENT OF CONDITION 


ANGLO CALIFORNIA NATIONAL BANK 


December 31, 1938 
RESOURCES 


Cash and Due from Banks 

U. S. Government Securities ’ 
State, Municipal Bonds, Other Securities 
Stock in Federal Reserve Bank 


Bank Premises, Main Office and Branches . ? ; 
Customers’ Liability under Letters of Credit and Acceptances 


Other Assets ’ 
Loans and Discounts 


$76,277 ,273.43 
51,188,012.14 


— ——__—_— 


of the pass book as a pledge, the bank 
was charged with the knowledge that 
one joint owner cannot pledge the 
interest of the other joint owner as 
security for a debt without the con- 
sent of that other joint tenant. There 
is nothing to show that the pledge of 
the pass book by the husband was 
done by the authority of the wife or 
that it was ever ratified or confirmed 


19,823,753.56 — $147,289,039.13 by her.” (Hopkins Place Savings 
571,500.00 Bank vs. Holzer, 2 Atlantic Reporter, 


4,420,008.55 
3, 
1,041,207.05 
77,182,632.58 


s Series, 639. 
120,279.88 Second Series, 639.) 





TOTAL $233,624,667.19 


Bank Fire Insurance 





LIABILITIES The president of a bank which held 

Capital . «+  «  $ 18,000,000.00 a mortgage on a building undertook 

Preferred* % 8,000,000.00 to protect the bank’s interest by fire 

, Common 10,000,000.00 insurance. The bank’s president was 

08 a eee #,000,000.00 also the agent for a fire insurance 
ndivided Profits ‘ ‘ ; : ’ ‘ . ‘ : ; 2,215,891.67 ‘ : 

Reserves for Dividends, Interest, Contingencies : ; ate 1,315,936.24 company, and he wrote the fire insur- 

Letters of Credit and Acceptances 3,161,642.17 ance on this building and contents 

Other Liabilities 82,445.88 with the company for which he was 

Deposits ‘ P 204,848,751.23 agent. 
TOTAL $233,624,667.19 The building was used as an inn, 


*2,000,000 shares, par value $4 per share, retirable at issue price of $10 per share. 


Current dividend rate 34% on subscription price. 


ANGLO 


CALIFORNIA 


NATIONAL BANK 


SAN FRANCISCO, CALIFORNIA 


Member Federal Deposit Insurance Corporation 











and although the bank president knew 
this, he wrote the fire insurance on the 
property subject to the condition that 
it was occupied “only for dwelling 
house purposes.” 

A fire occurred, and the insurance 
company denied liability because of 
the “dwelling house” condition set 
forth in the policy. 











“‘Where an insurer seeks to avoid 
liability on the ground that a warranty 








No Matter What Size Forms You Use 
There’s a SAFEPSTACK File To Fit 


Regardless of what size forms and records you use, 
there’s a SAFE-T-STACK Steel Storage File made to fit 


them. This means compact, economical storage. 


or condition in the policy has been 
breached by the insured,” said the 
United States Circuit Court of Ap- 
peals for the Ninth Circuit, “if the 
agent of the insurer has knowledge of 
the true facts and the insured does not 
consent to the warranty or condition, 
then the insurer is estopped to deny 
liability. Where the case does not 
involve breach of a warranty or condi- 
tion, but the extent of the coverage, 























And SAFE-T-STACK files have other advantages. 
Made of heavy weight, welded steel they resist fire, 
rodents and dampness. They last for years. The locking 
feature prevents loaded files from falling or tipping. 
Removable follower blocks solve the problem of par- 
tially filled drawers. Cost is less than flimsy cardboard 
boxes and shelving. 


Write for prices or ask the Steel Storage man to call. 


THE STEEL STORAGE FILE CO. 


MAIN OFFICE AND FACTORY 


PATENTS 


2216-18 WEST 63RD STREET 
PLEVELAN DBD =O Ht a 


PENDING 








recovery may not be had without 
reformation of the policy. 

‘The parties here intended to obtain 
insurance which would cover the loss. 
The bank president so intended be- 
cause he was protecting the bank’s 
interest as mortgagee. His intention 
is imputed to the insurance company 
which he represented. By mistake a 
proper policy was not issued but one 
was issued which did not conform to 
the intention of the parties.” The 
court then remanded the case for 
further proceedings with a view to 
“reformation” of the policy. 

It was fortunate in this particular 
case that the bank’s president was 
also agent for the insurance company. 
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peak loads. 


from one job to another. 





Your present routine may require 
your employees to build toward 


Peaks can be leveled by adopting 
a plan that will permit handling part 
of the peak volume at a valley 
period, and by shifting employees 





Your employees may be prepar- 
ing related records in separate 
operations. 


Hours can be saved—energy can 
be conserved—by posting several 
related records (such as loan and 
discount, collection letters, draft 
register and checks) in one oper- 
ation. 








Your adding machine operators 
may not be using the fastest 
method. 

With the modern Burroughs Short- 
Cut Method of listing and adding 
amounts, speed is obtained by 
eliminating needless operations. 











Your operators may be obliged to 
handle additional figures to ob- 
tain group totals. 

The modern way is to use a two- 
total machine which accumulates the 
grand total or net result auto- 
matically while the operator makes 
the individual calculations. 





Burroughs range of adding 
calculating, accounting, enah 
handling, Statistical, and 
forms-writing machines per. 
melts recommending the exact 
equipment to assure maxi- 
mum short-cuts, 
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How can our bank meet this 


HOURS PROBLEM? 


“Why can’t we arrange our work 
to avoid that expensive peak? 
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"Tis there a faster way to 
list and add figures?” 
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Y surveying the routine on each desk you may find that 
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Such a coincidence, however, cannot 
ordinarily be depended upon to protect 
the bank’s interests. Hence the advisa- 
bility of having all insurance policies 
for the bank’s protection carefully 
checked to make sure that the bank 
is getting the extent and kind of 
insurance protection that it needs and 
wants. (Fidelity vs. Bilquist, 99 
Federal Reporter, Second Series, 333.) 


No Set-off 


Where A gives B his negotiable note 
which B discounts with a bank, may 
A enforce as a set-off against the note 
in the hands of the bank, a debt owing 
to him by B? 

That, in substance, was the question 
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recently before the Supreme Court of 
Iowa. In a case where the makers of 
certain notes were attempting to 
maintain against a holder in due 
course a set-off of money owing to them 
by the original payee, the court said: 
“The makers of the notes knew 
and were bound to know that under 
the law where commercial paper is 
rediscounted or put up as collateral, 
the holder is a bona fide holder in due 
course, and the plea of set-off is not 
available against such holder.” (An- 
drew vs. Union Savings Bank, 282 
Northwestern Reporter, 299.) 


National Bank’s Powers 


May a national bank acquire under 
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Handi-pen ends the old jokes about lobby pens. 
customer just picks up the pen and writes, instantly, 
smoothly, fluently. The pen rests in fresh ink always at 
the proper level—with a six-ounce supply on tap to save 
you the trouble of frequent filling. No constant dipping, 
clogging, 
evaporation waste. 


You get praise instead of “wise cracks” 
and save money, too 


Your 


or flooding, minimum 


Handi-pen is attached to its 
anchored base by a 24” chain, to 
avoid lost pens and spilling. Its 
handsome appearance, swift and 
effortless performance, cleanliness 
and economy make it indispensable 

to the modern bank. Get yours 















’ “~~ Fe from your dealer—$3.00 each. 
$ ‘ Veeonase is Or write today for a Handi-pen 
; Ceceseesr™ * on 10-day free trial. 





Tear out coupon and mail today 


en, on g me 





f (fm 
Gentlemen: Please ship me............ handi-pen sets for a 10-day 
Sengbusch Self-Closing Inkstand Co. free trial. I understand there is no obligation on my part. 


2BC Sengbusch Building Name 
Milwaukee, Wisconsin Address. 
_ | Ee See nee State 























Patented 


K Hinged Lid style C—Tan corrugated 
paper—130 stock sizes 


SUPPLIES 


Transfer filing boxes—steel and paper—5 styles 
Coin Boxes and trays—steel and paper 
Lock-Seal Night Depository Bags (used by thousands of banks) 
Strap-Lock Zipper top night depository bags 
Coin Bags—Wallets—Coin Wrappers—Bill Straps 


STRAYER COIN BAG CO. NEW BRIGHTON, PA. 


Bank Supplies Since 1914 







Patent Pending 

24 gauge steel— 
green or brown. Any 
size you wish tailor made—cost low. 
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state laws powers greater than those 
granted to it by the national banking 
laws? 

The Court of Appeal of Louisiana 
thinks that it may, saying: 

*“Any state law limiting or lessening 
the right and power granted a national 
bank by the laws of the United States 
cannot have any effect and would not 
be binding on the national bank. To 
the contrary, if greater rights are 
extended to national banks by a state 
law than are specifically granted by 
the laws of the United States, and 
are not in any wise in conflict with the 
powers granted by the United States 
Government, the national bank may 
be governed thereby.” (First National 
Bank vs. Drexler, 184 Southern Re- 
porter, 607.) 


Erroneously Paid Draft 


A Nebraska bank received from a 
depositor a draft with bill of lading 
attached drawn on a commercial firm 
in another city. The bank credited 
the draft to the depositor’s account, 
subject to collection, and forwarded 
the item to its correspondent bank for 
collection. 

The drawee paid the correspondent 
bank which credited the money to the 
account of the forwarding bank with 
it. Later the drawee telegraphed both 
the forwarding bank and the collecting 
bank that the bill of lading attached 
to the draft was a forgery and warned 
the forwarding bank not to divert the 
funds to the drawer of the draft. The 
collecting bank charged the amount of 
the draft to the forwarding bank’s 
account with it, and the forwarding 
bank reduced the depositor’s account 
by the same amount. 

The commercial firm which paid 
the draft brought suit, through an 
assignee, against the forwarding bank 
for the money. Ruling against the 
forwarding bank the Supreme Court 
of Nebraska held: 

“The forwarding bank received the 
funds as agent, and the funds so paid 
by the drawee were paid under cir- 
cumstances existing at the time ol 
payment that would entitle the payer 
to recover the funds back from the 
principal. Hence the forwarding bank 
as agent is liable to the payer for the 
funds so received so long as such funds 
remain in the forwarding bank and 
where the evidence discloses that there 
has been no alteration in the situation 
of the forwarding bank towards its 
principal in relation to such payment.” 
(Globe Indemnity Company vs. Thayer 
County Bank, 282 Northwestern Re- 
porter, 400.) 


Which Debt? 


Where a_bank’s customer owes 
money to the bank on several notes 





Febr 


or ¢ 
app 


tha 
are 
the 
bly 
olde 
cou 
bec 


pay 
mol 
tior 
rece 


whe 
one 
the 
hi 
pay 
tha 
rigk 
deb 


rigl 
ing 
spe 
the 


fit. 
Pac 


(Fi re 
by 


der 
ern 














—_—_—eeer Ve 


ne 


he 
id 
ir- 
of 
er 
he 
nk 
he 
ds 
nd 
re 
on 
its 
L 
ver 


Xe- 


ves 
tes 








or debts, how are his payments to be 
applied? 

The general practice seems to be 
that payments made by such a debtor 
are usually applied first to liquidate 
the oldest debts. This practice proba- 
bly grows out of the thought that the 
oldest debts are the ones that in the 
course of time will be the first to 
become outlawed. 

Discussing this question of applying 
payments made by a debtor who owes 
money on several different transac- 
tions, the Supreme Court of Oregon 
recently said: 

“The general rule is that a debtor 
who owes his creditor on more than 
one account may direct to which of 
them he desires a payment made by 
him to apply; but if at the time of 
paying the money he fails to make 
that application, the creditor has the 
right to apply it to such of these 
debts as he sees fit.” 

In other words the debtor has the 
right to specify which debt he is pay- 
ing, but if the debtor does not so 
specify, the creditor bank may, in 
the words of the court, apply the 
money to such of the debts as it sees 
fit. (Webb vs. Crane Company, 80 
Pacific Reporter, Second Series, 698.) 


Canadian Banking 


(From page 22) Canada library is used 
by the bank’s research department, 
by staff members, and by the various 
departments of the Canadian Gov- 
ernment. 


Report Increased 
Loans, Deposits, Profits 


Slight increases in current loans and 


February, 1939—THE BURROUGHS CLEARING HOUSE 


increases in deposits are shown by the 
annual statements issued by the Royal 
Bank of Canada, the Bank of Toronto, 
the Banque Canadienne Nationale, 
and the Provincial Bank of Canada. 
Increased net profits are reported by 
all but the Royal Bank. Liquid assets 








ROUD as we are of our 

new building, attractive 
rooms and luxurious ap- 
pointments, we are prouder 
still of the fact that the 
spirit of hospitality which 
guides every member of our 
staff is the same one that 
has been attracting travel- 
ers to the sign of the Parker House for 
two generations. When you arrive in 
Boston, come right to the city’s most 
famous hotel, where good food, superior 
accommodations, and attentive service 
await you. Ourcentral location is ideal 
for the business man. 


Single rooms with private bath, shower, 
circulating ice-water and radio from $3.50 


Glenwood J. Sherrard 
President & Managing Director 
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TO AMERICAN BANKS 


WITH INTERESTS IN CANADA 


Complete correspondent service in all parts of Canada through 
more than 600 individual branches. 


assistance in arranging trade connections available through 
our Business Development Department. 


THE ROYAL BANK OF CANADA 


AN INTERNATIONAL BANK SERVING 29 DIFFERENT COUNTRIES 
New York Agency, 68 William Street 


ASSETS OVER $900,000,000 


Credit information and 


Enquiries invited. 
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“THE WORLD'S 
GREATEST 
HOTEL” 


fronts the waters of Lake Michi- 
gan, on beautiful Michigan Boule- 
vard. It is ideally accessible to 
Chicago's business district; and to 
that profusion of wonders—indus- 
trial, cultural, educational, and en- 
tertainment — for which Chicago is 
justly famous. Service is planned 
with care and discrimination. 


OTTO K. EITEL 
Managing Director 
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PLAN TO STAY AT "he BILTMORE HOTEL 


















DOWNTOWN 
LOS ANGELES 


She BILTMORE oe 


Western America’s largest, 
finest hotel welcomes you 
to the meeting place of men 
of affairs . . . where there 


is always more to do. 


WRITE OR WIRE RESERVATIONS 
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St. Louis 








=== DECEMBER 31, 





1938 == 





THE RESOURCES 


Cash and Due from Banks ...... $46,926,456.58 
U. S. Government Obligations, 
direct and guaranteed— 








(Pledged) . . $14,078,842.81 

(Unpledged) . . 54,906,973.94 68,985,816.75 
Other Bonds and Securities— 

(Pledged) . ‘ None 

(Unpledged) . . $26,868,284.98 $26,868,284.98 





Demand Loans . 
Real Estate Loans 
Time Loans 


6,782,622.26 
6,481,520.26 
14,037,028.17 54 


Cee ¢€¢ 42s ye. 6.88 


$115,912,273.33 


169,455.67 











Stock in Mercantile-Commerce Company . . 6,600,000.00 
(As authorized by the Banking Act of 1933, a ‘Mercantile- : 
Commerce Company is a wholly owned subsidiary of this 
Bank, with no Liabilities. Its Ass ts consist entirely of U. 

S. Government Obligations, carried at par.) 

Stock in Federal Reserve Bank in St. Louis ..... 390,000.00 

Real Estate (Company's Building)........... 2,350,000.00 

Dene EGE TOMS 66 555 ik 56 He KS CES 500,000.00 

Other Real Estate (Former Bank of Commerce Bldgs.) 1,500,000.00 

EE Ag Ne eter ar een 6,616.64 

Customers’ Liability on Acceptances and Letters 

NIE a..3, g.6. 70.5 SS Ss Sh OSE e ew eRs 230,484. 20 
Se SIND 6 6% cee eee ee hee ees 80.00 
$181,658,909.84 

THE LIABILITIES 

I oS Sens eke R ROS bee eee ae $10,000,000.00 

Rare a ee ee eee 3,000,000.00 

Undivided Profits .......... $2,781,747.05 

Reserve for Dividends Declared 300,000.00 3,081,747.05 

Reserve for Contingencies .........c-eeee068 540,230.66 

Reserve for Interest, Taxes, etc.........0200- 236,566.98 

SEE OUEEENES 64s et cv ecec eee ensees 3,246.80 

Bank's Liability Account Acceptances and Letters 

ae a ree eee 230,484.20 


Deposits, Secured: Public Funds . $12,438,103.93 
Other Deposits, Demand .. . . 119,613,385.80 
Other Deposits, Time 


32,515,144.42 164,566,634.15 





$181,658,909.84 








All Securities pledged are to the U. S. Government or its Agents, State of 
Missouri and the City of St. Louis, to secure deposit and fiduciary obligations. 


FEDERAL DEPOSIT INSURANCE 


CORPORATION 
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| continue to show strength, being 73.42 


per cent of all liabilities to the public 
in the Bank of Toronto report, 65.37 
per cent with the Royal Bank, and 
56.73 per cent for the Banque 
Nationale. 

The Bank of Toronto reports cur- 
rent loans to have increased 12 per 


| cent, while the Royal Bank shows cur- 


| Bank of Montreal, 


| separate personal 


_loans aggregating in excess of 
_ million . 


| of the Bank of Montreal, said: 


rent loans, including loans to municipal 
and provincial governments, up from 
$200 million to $218 million. The 
whose annual 
figures were given in the January 
issue, at its annual meeting stressed a 
substantial increase in the number of 
commercial borrowers, with such loans 
up $27 million. 

The Canadian Bank of Commerce, 
the only bank which has set aside a 
loan department, 
reported at its annual meeting through FF 
General Manager A. E. Arscott that 
‘in a little over two years we have 
made more than 108,000 individual 
$15 
. In the past eleven months, 
in addition to personal loans, there 
were more than 106,000 borrowers who 
obtained regular banking accommoda- 
tion from the branches in amounts of 





| less than $500, the aggregate sum so 


advanced being $16,168,000.” 


Referring to investments of the 


| Bank of Montreal and other Canadian 


banks in government securities and 
loans, G. W. Spinney, general manager 
“The 


| large total of government obligations 
| held by the chartered banks, amount- 





ing to about 18 per cent of the out- 
standing issues, causes us to be 
particularly interested in the trend of 
interest rates and government finance 
... The very size of the Federal debt 
(in Canada) and the cost of servicing 
it, are reasons for assuming that 
monetary ease will be maintained in 
so far as it is feasible. Such a state- 
ment would be applicable also to the 
United States and Great Britain . 
As a safeguard to the shrinkage in 
values which would ensue should a 
marked stiffening of interest re‘es 
occur, we have consistently adhereu to 
the policy of restricting investments 
to securities within the short-term 
orbit. While this has narrowed our 
earning capacity, any other invest- 
ment policy would be fraught with 
risk which we would not care to face 
At the present time 45.92 per cent of 
our entire portfolio of securities will 
mature within two years while approxi- 
mately 95.18 per cent of our total 
holdings will fall due before the end 
of 1944.” . 
Earnings in terms of net profits in 
annual reports were $1,001,792 for the 
Banque Nationale, $450,427 for the 
Provincial Bank, $1,263,716 for the 
Bank of Toronto, and $3,696,233 for 
the Royal Bank. 


PRODUCED IN THE BURROUGHS 
PRINT SHOP. U.S. A. 4070-2-59 







